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Hie NATIONAL UNDERWRITER 


The National Weekly Newspaper of Fire and Casualty Insurance 


Suggests Insurers 
Need More Rate on 
N.Y. Assigned Risks 


Department Examiner Urges 
Testing of Surcharges, 
Voices Few Criticisms 


Because of excessive loss ratios the 
New York automobile assigned risk 
plan should be thoroughly reexamined, 
Harold Rothbart, New York depart- 
ment examiner, recommends in his re- 
port of an examination of the plan 
which had just been released. The 
implication is that rates for as- 
signed risks should be more realistic 
over-all, and Mr. Rothbart calls for 
analysis of experience by surcharged 
risk categories to correct inequities in 
surcharges. He also recommends sep- 
aration of AR statistics on private 
passenger and commercial cars. 

The report is of more than ordi- 
ary interest because of the increased 
business expected by the plan under 
compulsory auto, just now becoming 
effective in the state, and the examina- 
tion is notable for the sparseness of 
criticisms and recomendations made 
by the department. 

The New York AR plan started 
about 15 years ago with less than 
200 automobiles; currently it is proc- 
essing 200,000 cars. This enormous in- 
crease has resulted from the general 
increase in automobile business, the 
problem of youthful drivers, and the 
unsatisfactory underwriting experi- 
ence, according to the report. 

The low financial returns and the 
abundance of automobile business 
have created in the insurance busi- 
ness a reluctant attitude toward risks 
that are not considered fully desir- 
able, Mr. Rothbart states. Agents and 
brokers are not all favorably inclined 


toward the plan because they consid- 
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FTC Examiner Says 
Bankers L.&C. Ad 
Charges Not Proved 


Loren H. Laughlin, Federal Trade 
Commission examiner, has issued an 
order which would dismiss for lack of 
evidence and public interest charges 
that Bankers Life & Casualty used 
false advertising in the sale of A&S. 
The order is subject to review by 
FTC. 

FTC counsel supported charges of 
misleading advertising with testimony 
of seven consumer witnesses who had 
read the company’s advertising. The 
examiner rules that the over all im- 
pression of these witnesses “does not 
sustain a finding that any of them or 
the public generally actually could or 
would be misled or deceived by the 
advertising.” 

The testimony of these witnesses 
not only failed to prove the charges, 
the examiner said, but also fails to 
establish that the complaint is in the 
public interest. He stated that in the 
last few years the company had issued 
more than two million policies and 
there is no proof policyholders were 
misled. After discussing the testimony 
of the seven witnesses in great detail, 
he concludes that the _ testimony 
showed eitner that these witnesses 
themselves were not misled by the ad- 
vertisements or that they were preju- 
diced against the company or the in- 
surance business as a whole. 

Commenting on Mr. Laughlin’s de- 
cision, President John MacArthur of 
Bankers L.&C. said: 

“Naturally, I am always delighted to 
have any judge find that our company 
was right. Needless to say, we would 
never knowingly use misleading or de- 
ceptive advertising; in fact, we have 
always leaned over backwards. I rec- 
ognize there are always two sides to 
a story, and had the Federal Trade 
Commission asked us to eliminate any 
phrase they felt was confusing we 
would have gladly deleted it; but 
when we were publicly accused of 
false and misleading advertising I 
thought it was imperative that we de- 
mand an immediate hearing, and ei- 
ther be found guilty or vindicated. 
This latest decision again confirms 
my faith in our form of government.” 


Governorship Finally 
Is Resolved in R. I. 


With the reelection of Gov. Roberts 
confirmed by the Rhode Island su- 
preme court, the assumption is that 
commissioner Bisson will continue in 
that post. Mr. Bisson was appointed 
originally by Sen. Pastore when he 
was governor. Gov. Roberts is a pro- 
tege of Sen. Pastore. 

In another political development, 
Thomas J. Meehan, director of the de- 
partment of business regulation and 
receiver of Rhode Island Ins. Co., re- 
signed last week to go on the stage. 
The insurance department is a divi- 
sion of the business regulation unit. 








Pryatel Is Cleveland Judge 
August Pryatel, the outgoing Ohio 
insurance superintendent, has been ap- 
pointed a judge of the Cleveland mu- 
nicipal court to fill a vacancy. 
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North America Takes Vigorous Amicus 


New Ky. Homeowner 
Audit Rule to Court 


LOUISVILLE—North America 
group has brought suit in Franklin 
county circuit court at Frankfort in 
the form of a complaint and petition 
for appeal and review against Com- 
missioner Thurman, in _ connection 
with the Kentucky department ruling 
that all homeowners policies will ei- 
ther have to be audited by Kentucky 
Inspection Bureau, or that Kentu¢ky 
would send auditors to the offices of 
companies refusing to cooperate and 
there audit their records at the ex- 
pense of the company involved. 

The argument of the North America 
group is that the department has no 
authority to delegate the audit to the 
inspection bureau. 

However, Mr. Thurman has held 
that he does not have the facilities 
for auditing all homeowners policies, 
and that companies writing such pol- 
icies can either send them through the 
bureau of the department will send in 
auditors to inspect daily reports at 
the home offices. 





Colo. High Court Upholds 


Pioneer Mutual Assessment 


Colorado supreme court, in a 5 to 1 
decision, has upheld the rights of the 
receiver of Pioneer Mutual Compen- 
sation of Albuquerque to assess pol- 
icyholders in Colorado. The company 
went broke about two years ago. Most 
of its policyholders were in Colorado, 
numbering about 40,000, and the as- 
sessment in that state is roughly $2 
million, averaging approximately $48 
per policyholder. 

The supreme court ruling upheld a 
decision of Denver district court of 
April, 1955. 


Davis Cleveland Speaker 


Roy L. Davis, midwest manager of 
Assn. of Casualty & Surety Compan- 
ies, will discuss “Compulsory Auto- 
mobile Insurance” at a luncheon meet- 
ing of Insurance Board of Cleveland. 


Briefs Filed on 
FTC Jurisdiction 


ALC, LIAA, HIAA Argue 
for States Rights in 
American Hospital Case 


WASHINGTON—In the first fed- 
eral court case testing the Federal 
Trade Commission’s claim to jurisdic- 
tion over the interstate advertising of 
insurance companies issuing A&S in- 
surance, American Life Convention 
and Life Insurance Assn. of America 
have challenged the commission’s as- 
sertion of jurisdiction through an 
amici curiae brief presented jointly by 
the two associations to the U. S. court 
of appeals for the fifth circuit. 

The case is the result of an FTC 
order that the American Hospital & 
Life discontinue the making of certain 
representations in brochures formerly 
sent from its home office in San An- 
tonio to its agents in other states in 
which the company is licensed, for the 
purpose of soliciting prospective poli- 
cyholders. 

The commission’s assertion of juris- 
diction in the case is “precluded by the 
specific language of the McCarran 
act,” the ALC and LIA brief declares. 
“Tt flies in the face of the congression- 
al intent as disclosed by the legisla- 
tive history of the act. It is based on a 
constitutional premise which disre- 
gards both the interpretation given to 
the McCarran act by the Supreme 
Court, and the court’s interpretation 
of the commerce clause.” 





HIAA Files Brief 


NEW ORLEANS—Health Insurance 
Assn. of America has filed a brief in 
the U. S. court of appeals here ask- 
ing the court to reverse an order is- 
sued by Federal Trade Commission to 
American Hospital & Life of San An- 
tonio in connection with advertising 

(CONTINUED ON PAGE 19) 











Late News Bulletins... 








Nuclear Energy Rating Bureau to Organize 

An organization meeting of Nuclear Insurance Rating Bureau has been called 
for Jan. 15 at 2:30 p.m. in the offices of New York Board of Fire Underwriters, 
85 John street, New York. Those attending will adopt a constitution and by- 
laws. Nuclear Insurance Rating Bureau is for insurers of physical damage only 
on nuclear risks. Membership is open to members of Nuclear Energy Property 
Insurance Assn. and Mutual Atomic Energy Reinsurance Pool, but provision 
will be made for other companies to become subscribers. 


Cut Near East Cargo Rate in Half 

American Cargo War Risk Reinsurance Exchange has reduced the rate on 
near east cargoes from 50 te 25 cents per $100. British underwriters including 
Loyds also have cut rates from 10 to five shillings per £100. 


Sets Record for 1956 Fire Property Loss 


National Fire Protection Assn. estimates 1956 property destroyed by fire 
at $1% billion, compared with $1,140,768,000 in 1955, divided $1,050,000,000 on 
buildings and contents and $200 million on aircraft, motor vehicles, forests, etc. 
Comparable 1955 figures were $943,551,000 and $197,217,000. The rise apparent- 
ly came from the larger dollar values destroyed in individual fires and not from 
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Insurance Teachers 
Give Awards; Change 
Name of Publication 


Elizur Wright awards, made annu- 
ally by the American Assn. of Univer- 
sity Teachers of Insurance, went this 
year to Casualty Insurance, by Dr. 
C. A. Culp, dean of the Wharton 
School, University of Pennsylvania, 
and Modern Life Insurance, by Dr. 
R. I. Mehr, professor of economics, 
University of Illinois, and Robert W. 
Osler, vice-president of Rough Notes 
Co. 

The awards, for “outstanding orig- 
inal contribution to insurance litera- 
ture,” were made at the annual meet- 
ing of the teachers’ group in Cleve- 
land, Dec. 27-29. The award to Mr. 
Culp was for the third edition of his 
book, deemed by the award committee 
to be a revision of sufficient extent to 
qualify as a new book; while the 
Mehr-Osler book was labeled “the 
most outstanding life insurance text 
available today.” 

Presentation of the awards was 
made at the luncheon meeting Dec. 27 
by Clayton Hale, Hale & Hale, Cleve- 
land, who contributes the prize money 
that goes with the citations. Named 
for the first commissioner of Massa- 
chusetts, often called the “father of 
modern life insurance” for his work in 
establishing the principles of the le- 
gal reserve, non-forfeiture values, and 
sound insurance regulation, the Elizur 
Wright award is the only award in 
the insurance industry listed ‘in the 
“Blue Book of Awards” of Who’s Who. 

In its business meeting following 


the luncheon, the association voted to 
change the name and publication fre- 
quency of its Journal of the American 
Association of University Teachers of 
Insurance. Heretofore an annual, the 
publication will now be named The 


Journal of Insurance and appear 
quarterly. 
Quarterly publication was made 


possible by acceptance of the AAUTI 
of an offer from the College Life of 
America, Indianapolis, to make good 
any deficit incurred by the more fre- 
quent publication. It was estimated in 
the meeting that the deficit the first 
year of quarterly publication will run 
$6,000. In return for the subsidy, The 
Journal will carry the credit line, 
“Published with the financial cooper- 
ation of the College Life of America.” 

The business meeting also increased 
dues to $7.50, of which $4 will be al- 
loted to The . Journal. . Subscription 
rates for non-members will be 95, 
with a student subscription rate of $3. 
The Journal will be priced at $1.50 a 
single copy. “ 

Amalgamation. of the American So- 
ciety of Insurance Research with 
AAUTI also was announced, a rec- 
ommendation for such amalgamation 
having been made to the research 
group by Dr. R. I. Mehr, president, and 
its officers. Merger was. contingent 
upon establishment of a research com- 
mittee by. the AAUTI, which was 
voted at the session. 

Also passed after extended discus- 
sion was a motion to appoint a special 
committee to consider the need for 
and ways and means of expanding 
graduate fellowships to increase grad- 
uate study and research in the fields 
of insurance. In the report of the sub- 
committee recommending the motion, 
the statement was made that perhaps 
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companies contributing to the Hueb- 
ner Foundation fund, which offers 
such fellowships at the Wharton 
school, might wish to increase their 
contributions to make such fellow- 
ships available in other schools. 

Dr. Dan McGill, professor of insur- 
ance at the University of Pennsyl- 
vania and secretary of the Huebner 
Foundation, declared from the floor 
that he questioned the propriety of the 
association seeking funds from the 
foundation but would welcome “an in- 
vestigation of our stewardship of the 
fund.” 

Dr. Mehr, who had written the sub- 
committee report recommending the 
motion, stated that there had been no 
thought in the minds of his committee 
that the association would seek to ob- 
tain funds from the foundation but 
only that a new fund or funds avail- 
able to graduate students in all schools 
might be made available. William 
Beadles, dean, Illinois Wesleyan, sec- 
retary of AAUTI, agreed with Dr. 
Mehr’s_ interpretation, labeling the 
Huebner Foundation reference as 
merely explanatory and not an indi- 
cation that the association would seek 
funds from it. 

As originally made, the motion 
called for only a “ways and means” 
investigation. H. C. Graebner, dean of 
the American College, proposed an 
amendment inserting the “need for” 
investigation. Dr. Mehr reported he 
had no objection to the amendment 
“inasmuch as any such investigation 
will find that a great need for ex- 
panded fellowships exists.” 

Upon passage of the amendment 
and the recorded statement of Hamp- 
ton Irwin, professor of insurance, 
Wayne university, president of the as- 
sociation, that the committee estab- 
lished by the motion would have no 
authority to review activities of the 
Huebner Foundation, Dr. Culp, Whar- 
ton School dean, asked to withdraw 
Dr. McGill’s remarks, and the amend- 
ed motion passed. 

The executive committee of the as- 
sociation endorsed a plan of regional] 
“chapters,” the organization of such 
chapters to be up to any region so de- 
siring but subject to the approval of 
the executive committee. 

AAUTI, with attendance of approx- 
imately 150, met in conjunction with 
the Joint Allied Social Service associa- 
tions. Total attendance at the joint 
meetings was estimated at 4,000. 


Shepard Elected V-P 


of Fire Assn. Group 

Raymond G. Shepard, secretary and 
manager of the New York office of 
Fire Association, has been elected 
vice-president of the group. 

Mr. Shepard entered insurance in 
1930, joining Fire Association in 1941. 
He was named marine superintendent 
of agencies in 1947 and elected sec- 
retary in 1950. 


$700,000 Loss in 
Pa. Plane Crash 


The industrial aid plane of Youngs- 
town Sheet & Tube Co. which crashed 
at New Castle, Pa., killing the pilot 
and one other person was worth $400,- 
000 plus. Associated Aviation Under- 
writers insured the hull and had $50,- 
000 coverage on each of the two crew- 
men. Continental Casualty had $100,- 
000 each on the two who were killed. 








Allstate will lease a 35,000 square 
foot building to be constructed in a 
suburb of Roanoke, Va., for its Roa- 
noke regional office. 


Cal. Brush Fires to 


Run $700,000 in 
Insurance Loss 


LOS  ANGELES—lInsurance loss 
from the four days of disastrous fires 
in Los Angeles and Ventura counties 
has been estimated at $700,000, or 
about 1% of the total $700 million de- 
struction. 

General Adjustment Bureau put its 
disaster program into action at the 
outbreak of the brush fires and had 
senior adjusters from many branches 
join in the work of fire fighting. GAB 
estimates approximately 85 homes 
were destroyed and another 55 were 
damaged. There were many houses 
sustaining only minor smoke damage, 

The total damage figure of $700 mil- 
lion includes loss to the watershed and 
coverage of trees and brush in the 
40,000 acres of land that were swept 
by fire. 


Earl Gibbs Retires 


From Western Post. | 


of Boston, Old Colony 


LANSING—Earl1_ Gibbs, 


western department manager and vice- 
president of Bos- 
ton and Old Col- * 


meneame teem 


ony, retired as of 
Jan. 1. The west- 
ern department of- 
fices during the 
past year have 
been’ decentraliz- 
ed, reducing juris- 
diction of the Lan- 
sing office to Mic- 
higan, Indiana and 
Illinois outside the 
Chicago area. For- 
merly the Lansing 
office for many 
years was the sole 
policy-writing office for the western 
territory. 

Mr. Gibbs joined the companies in 
the early twenties, first as state agent 
in Ohio and shortly thereafter. being 
transferred to Lansing where he be- 
came automobile division manager in 
1929, assistant manager in 1934, and 


Earl Gibbs 


manager in 1941 to succeed B. L. Hew-! , 


ett Sr., who died in that year. He was 
elevated to vice-president in 1943. His 
earliest insurance experience was with 
the T. E. Braniff general agency in Ok- 
lahoma City. 

W. S. Cameron, who was named 
manager of the regional office here in 


October, continues as the chief execu-}’ 


tive officer at Lansing. 





Hal Arnason Jr. has been named to the board} 


of trustees of Washington Assn. of Insurance 
Agents, succeeding Orville Garrett as the Bell- 
ingham association representative. Mr. Garrett 
is currently serving as regional vice-presi- 
dent of the state association. 





MANAGER — Minneapolis Branch’ Office large 
Agency. Must have knowledge Retro and prefer 
someone now residing in area. No fire experience 
necessary but heavy Casualty background. 
$8-10,000. 





AUTOMOBILE UNDERWRITER — Experience in all 
phases including Fleets and Garages. Chicago 
Branch Office large stock group. $6,000. 
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By L. TYTENS 


Mr. Tyten’s article was intended to 
appear last week as part of THE Na- 
TIONAL UNDERWRITER’S Reinsurance Re- 
view, but had to be held over because 
of lack of space. 


of the outcome of 
1956 operations in this part of the 
world can only be guesswork since 
over here companies do not issue of- 
ficial statements in the course of the 
year. However. conversations at top 
level permit a fairly accurate esti- 
mate. 

Another thing not to be overlooked 
is that through coinsurance in fire 
business any catastrophic loss may 
have a worldwide spread through di- 
rect underwriting apJ will not nec- 
essarily deteriorate to any consider- 
able extent the reinsurance results. 


Any estimate 





If we admit that fire business forms 


' the backbone of continental, and even 


' of British offices, we shall have to 


| realize that hard times are ahead. One 





| ultimately 
| With 











| will be tempted to say of course that 


this may be merely a temporary set- 


| back. At Monte Carlo last September 


it was rumored that fire reinsurance 
treaties were fast deteriorating. This 


is not surprising. Competition be- 
tween direct underwriters, together 
with wider cover, lower rates and 


enhanced commitments, coupled with 
competition between reinsurers, should 
reduce over-all profits. 
this goes a much larger 
number of losses. An official of a com- 
pany adhering to very conservative 
underwriting principles told me that 


| the amount of claims recorded in the 


first six months of this year was twice 
as much as in the corresponding pe- 
riod of 1955. He added: “Mind you, 
all losses recorded are normal.” This 
state of affairs is reflected in reports 
issued by the two leading European 
reinsurers. 

Swiss Re declares: “In fire business, 
our main section of ‘business, we have 
not been hit by any special claims; re- 
sults of treaties do not compare with 
one another, however, contrary to our 
experience of recent years.” 

Munchener Ruck says (report re- 
lating to business on June 30): “In 
fire insurance the enhanced claims ex- 
perience of the first part of the year 
by all companies operating in Ger- 
many has not been maintained and 
the final run-off is satisfactory. The 
over-all result of our foreign busi- 


“ness leaves.a profit and so did it in 


the preceding vears.’ 
This may not be the full story. how- 


‘ever, since there is a special para- 


graph dealing with “storm damage 
guarantee” and “holiday (rain) insur- 
ance.” It is’ well known that many 
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fire treaties can be obtained only with 
the inclusion of storm damage guar- 
antee. These comments are about as 
tollows: “In the course of preceding 
years results were satisfactory. Hap- 
penings giving rise to claims have in- 
creased both in frequency and in in- 
tensity; in 1949 we experienced an 
important loss on our German busi- 
ness. This was repeated in 1954 (there 
were that year four different separate 
happenings). A similar increase in im- 
portance and in frequency of losses is 
observed in North America. Whether 
this results from a permanent deter- 
ioration of climatic conditions only the 
future can tell. As a result there is an 
increased demand for that class of 
guarantee with a resultant increased 
danger of catastrophic losses.” 

One may wonder what fraction of 
the adverse experience in storm dam- 
age guarantee should be deducted 


from the profitable result of the fire 
account, since apparently loss on storm 
damage guarantee is included in the 
casualty account. 

Anyhow, this shows that it is inap- 
propriate to incorporate in normal fire 
insurance business guarantees of risks 
over which there cannot be any hu- 
man control and to which in any 
country only a fraction of the belong- 
ings are exposed. 


RETENTIONS ARE RISING 


Since the reasons for the downgrad- 
ing of results on fire reinsurance are 
manifold, I should like to dwell a little 
while on one particular aspect, the 
tendency of ceding companies to raise 
their net retentions. 

Based on what I learned many, 
many years ago, I have more than 
once already expressed the opinion 








Results Continue to Deteriorate 
for Reinsurance on the Continent 


that any normal fire account (and as 
a matter of fact any sound insurance 
account) could run a loss exposure, 
any one happening, of 25% of the an- 
nual premium income on an alto- 
gether first class risk. If we apply this 
principle to marine underwriting, any 
sound account could run a loss hazard 
on a risk of the kind of the Andrea 
Doria of 25% of the annual premium 
volume on the principle that the ratio 
of occurrence of target losses is max- 
imum once in five years and that any 
account should tabulate a catastro- 
phic loss contingency of 5% of the pre- 
mium income. ¥ 
If we now revert to fire reinsurance 
in particular and ask ourselves: What 
is normally the maximum loss hazard 
on a net retained fire account? We 
should have to admit that mainly 
when it concerns a worldwide ac- 
(CONTINUED ON PAGE 10) 





announces: 


the establishment of a 





PACIFIC INDEMNITY COMPANY 


CENTRAL DEPARTMENT 


Gwynne Bldg., 6th & Main Street, CINCINNATI! 
Telephone MAin 1-9600 


ond the appointment of 


EDWARD R. REZAC as Manager 


With admitted assets of $53,686,753 and surplus to 
policyholders of $18,884,440 as of September 30, 1956, 
Pacific Indemnity Company is one of the industry’s leading 
multiple line carriers. Established in Los Angeles in 1926, 

the “PI” has long been a premium volume leader in Pacific 
Coast states and in recent years, a fast-growing writer in the 
Southwest. In line with its new expansion program, a Midwest 
Department has recently been established at Kansas City and 


a Southeast Department at Atlanta. 


Writing a wide variety of lines, the new Cincinnati 
office offers producers capacity, flexibility, and helpful 


personal production assistance. 
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State Regulation of 
Advertising Is Within 
Police Power: Kimble 


Questions dealing with three basic 
aspects of the constitutional powers of 
the states to regulate the advertising 
of insurance companies were discussed 
by Kenneth L. Kimble, assistant gen- 
eral counsel of Life Insurance Assn. 
of America, in a study presented at 
the winter meeting of Assn. of Life 
Insurance Counsel at New York. 

Mr. Kimble pointed out that a Fed- 
eral Trade Commission 3-to-2 opinion 
asserting that only the commission 
has jurisdiction over all interstate in- 
surance advertising, regardless of 
state regulation, is being tested in 
federal courts and will be _ settled 
there. 

However, he said, apart from the 
many broad issues involved in these 
court cases, careful examination of 
basic constitutional questions concern- 
ing the powers of the states indicates 
they have authority to regulate inter- 


state advertising directed to their citi- 
zens, probably have the constitutional 
power to regulate the out-of-state ad- 
vertising of domestic companies, and 
also have the power to adopt legisla- 
tion regulating advertisements di- 
rected to their citizens by companies 
not licensed under their laws as well 
as that of the companies they do li- 
cense. 

Regarding the first of these issues, 
Mr. Kimble said that careful consider- 
ation of constitutional law shows state 
regulation of interstate advertising 
comes within the state’s police power 
and is not violative of due process. 
Nor is the state power to regulate 
interstate advertising limited by the 
commerce clause. 

Second, he said, examination of con- 
stitutional law indicates that the 
states probably have power to regulate 
interstate advertising of domestic 
companies. The interest of the states 
which gives rise to this power is not 
based on the protection of those who 
receive such advertisements, since a 
state has no right or duty to protect the 
citizens of other states, but lies in- 
stead in the protection of the well 
being of its own corporations, which 
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General Re Names 
Dunbar Comptroller 


William A. Dunbar has been named 
comptroller of General Re. He has 
been with the company since 1929. 
Previously, he was an assistant treas- 
urer. 








contribute to the prosperity of the 
state and provide revenue for the 
state. 

Regarding the third issue—a state’s 
constitutional power to adopt legisla- 
tion regulating advertising of compa- 
nies it does not license as well as those 
it does—Mr. Kimble said there is 
ample precedent to demonstrate that 
a state could also validly provide by 
statute for substituted service of proc- 
ess on an unlicensed company violat- 
ing such a statute. 

“The problem here comes in secur- 
ing enforcement of any judgment ren- 
dered against such a company,” he 
said. “If the statute provided for en- 
forcement by means of civil penalty 
proceedings, there seems to be at least 
a reasonable chance that the domicili- 
ary state of the unlicensed company 
would be required to give full faith 
and credit to the judgment for money 
penalties.” 





New Orleans Exchange 


Nominates Officers 


New Orleans Insurance Exchange 
has nominated the following officers 
for 1957: John A. Barry for president, 
George Tessier for vice-president, Her- 
man Katten for secretary, Charles L. 
Rittenberg for treasurer, and Thomas 
Q. Winkler, James E. Hassinger Jr., 
Louis M. Bodenheimer, and C. Eldon 
Powell for executive committeemen. 


New GAB Directors 


Five new directors have been elect- 
ed to the board of General Adjustment 
Bureau, John R. Barry of Corroon & 
Reynolds, Percy Chubb II of Chubb & 
Son, R. G. Horr of Agricultural, John 
Newlands of Scottish Union, and Wil- 
liam B. Rearden of Firemen’s. 





Argonaut Group Name: 
Woolery and Teecher 


Argonaut group of California ha; 
promoted Bruce A. Woolery to + 









wh 


B. H. Teecher 


B. A. Woolery 


newly created position of vice presi- 
dent in charge of production and Bel. 
mont H. Teecher to southern division 


manager. 
Mr. Woolery, who will make his 
headquarters in the home office at 


Menlo Park, joined the company in 
1990 as southern division production 
manager. He later was appointed res. 
ident vice-president in charge of the 
southern division at Los Angeles. 

Mr. Teecher has been southern diy. 
ision underwriting manager. He is a 
past president of Casualty Underwrit- 
ers Club of Los Angeles. 





Aetna Fire Promotes 


Gove in Mass. Field 


Aetna Fire has promoted Lealand 
H. Gove from special agent to state 
agent in Boston. He started with the 
company as a casualty field man in 
1926 at Boston. 





To Give Audit Course in Afternoons 

Insurance Society of New York will 
offer its casualty payroll audit course 
during the spring semester one after- 
noon a week instead of two weekly 
evening sessions as in the past. The 
20-week course will begin Feb. 4. Reg- 
istrations will be accepted until Feb. 1. 
A survey of audit superintendents dis 
closed that the afternoon hours were 
more feasible than the evening ses- 
sions. 
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Garner to Run 
Western Departmnt 
of Pacific National 


George H. Garner, vice-president, 
has been named administrative head 
of the western department of Pacific 
National group succeeding Geoffrey L. 
Hubbard, vice-president, who has 
been assigned to special duties in the 
midwestern territory for Paramount 
Fire. 

Mr. Garner joined the group as a 
vice-president in 1943 and was named 
assistant manager of the western divi- 
sion in 1952. He was appointed vice- 
president and manager of the western 
division recently. 

Mr. Hubbard joined North America 
in 1912 and after field experience 
went with Bartholomay-Darling Co. 
agency of Chicago as fire department 
manager in 1924. He was with Na- 
tional Union for four years as Mich- 
igan state agent, then for 12 years 
was Illinois state agent for Boston and 
Old Colony. He joined Pacific National 
in 1947 as Texas state agent, and in 
1951 was named to an executive posi- 
tion in the western department. He 
became vice-president and western 
manager in 1953. 





American Casualty Opens 
Seattle Branch Office 


American Casualty has opened a 
branch office at 869 Dexter Horton 
building, Seattle. Jack H. Hipple, for- 
mer state agent for National of Hart- 
ford group at Seattle, is manager. 

Mr. Hipple is currently serving as 
president of Casualty Insurance Assn. 
of Washington. 


Condon, Holmgren 
Get Higher Posts 
in Security-Conn. 


David T. Condon has been named 
a vice-president of Security-Connec- 
ticut companies and Neal F. Holm- 
gren secretary. Both men will con- 
tinue to supervise the activities of the 
companies in New England. 

Mr. Condon began with Security- 
Connecticut in 1921 and served as a 
fire underwriter, manager of the auto- 
mobile department and assistant sec- 
retary and secretary in charge of the 
New England division. 

Mr. Holmgren entered the business 
in 1938 with Aetna Fire and joined 
Security-Connecticut in 1950 as a spec- 
ial agent in the inland marine depart- 
ment. He was elected assistant secre- 
tary in 1954. 


Plitt Heads N. Y. Trade 


Board's Insurance Unit 


W. Irving Plitt, vice-president of At- 
lantic Mutual, is the new executive 
committee chairman of the insurance 
section of New York Board of Trade, 
succeeding Rodney E. Piersol, vice- 
president of Alexander & Alexander. 
Charles W. B. Meares, personnel vice- 
president of New York Life, was elect- 
ed vice-chairman. 

Others elected to the executive com- 
mittee are Albert B. Morrison of Con- 
tinental Assurance, Carl E. McDowell 
of New York Board, and Benjamin 
Gates of Hartford Accident. 








American Mutual Liability has ap- 
pointed Henry R. Sotter district spec- 
ial risk manager and Kyran A. Cela- 
han, Jr. district sales manager at Phil- 
adelphia. 
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This Home Insurance Company advertisement 
does more than stress the importance 
to car owners of the right insurance... 


It emphasizes equally that to get the best 
protection, they must see the right man. 


This ad tells them that the right man 

is YOU. It tells them why. It can direct 
good automobile business to your agency— 
if you cooperate. 


Another expert—ready to assist your 
agency in any way he can—is your Home 
fieldman. Just cal on him. 
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Flood Indemnity Scheduled for Spring 


The federal flood indemnity pro- 
gram is scheduled to start late next 
spring, Frank J. Meistrell, head of the 
federal Flood Indemnity Administra- 
tion, told 75 representatives from 
northeastern states at a conference on 
floods and disasters in New York City. 
State representatives asked for a voice 
in developing regulations under the 
flood program, and indicated some dis- 
satisfaction with the basic act and 
with the delay in putting it into effect. 
The conference authorized a commit- 
tee to work with the national com- 
mittee established by the council of 
state governments, to get state views 
reflected in the development and ad- 
ministration of the indemnity pro- 
gram. 

Mr. Meistrell pointed out that the 
act provides for three basic programs 
—issuance of direct insurance on 
property for loss due to flood; reinsur- 
ance by accepting a risk assumed by 
another insurer, and a loan contract 
program which can be tied in with 
insurance. 

He said that government had de- 
cided to put aside the reinsurance pro- 
gram for the moment. He anticipates 
that the direct insurance program will 
operate in this way: The policies will 
be issued by insurers, which will be 
authorized to act as fiduciary agents 
of the indemnity administration. 
Agents and brokers will be authorized 
to receive applications, collect premi- 
ums, and service the policies. The reg- 
ular insurance claim adjustment or- 
ganizations will be used as far as pos- 
sible to settle claims and adjust losses. 

The policies will have limits of $10,- 
000 per dwelling unit and $250,000 per 
person or corporation, Mr. Meistrell 
said. The indemnity will cover com- 
mercial, industrial and_ residential 
property, real and personal. A one- 
year policy providing a reasonable in- 
ception waiting period is presently 
being considered. It will be noncan- 
cellable and the premium will be pay- 
able in advance. This is to prevent a 
land-office business when the storm 
warnings go up, and cancelling and 
refunding after the storm has passed. 

State action may be required in 
three broad areas for participation in 
the program, Mr. Meistrell pointed 
out. 

First, the states may want to buy 
indemnity for flood damage on state 
owned property. The limit of $250,000 
may be purchased by the state itself, 
by each of the county and local gov- 
ernments, and by each of its agencies. 


That is not a great deal of coverage, ~ 


Mr. Meistrell admitted, but the in- 
demnity was designed primarily to 
protect the small businessman and the 
homeowner of modest means. After 
experience has been accumulated, per- 
haps Congress will consider changing 
limits. 

The state will purchase the policy 
from the federal government and pro- 
vide funds for the payment of pre- 
miums. States may also need to enact 
legislation authorizing counties, mun- 
icipalities, and other public bodies’ in 
the state to obtain such insurance; he 
added. 

A second area for state action is in 
flood plain zoning. After June 30, 1958, 
the commissioner is authorized to re- 
quire that a public body enact and 
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keep in effect flood zoning restrictions} par 
in areas where it seems necessary to’ ames 
have such restrictions. No flood insur- fe fe 
ance will be sold in areas that do not en, 
meet such requirements after June 30.) po h 
1958. bk 

States must also contribute to the ine 
subsidy. They have a real “stake” jn”: 





the effectiveness of the program and | me 
accordingly, should bear some portion te 
of the cost, he said. When serious - * 
floods occur, there is a loss of tax co. 
revenue to the states, frequently wide. | . ae 
spread unemployment, loss of wages, pe ite! 
loss of profit, loss of the use and oc.| 
cupancy of business properties, loss of jn 
profit from unfulfilled contracts, and — 
payment of relief contributions from) ...;. 
state funds. 7 - 
Because state laws may have to be = M 
changed, Congress deferred state par- a 
ticipation until June, 1959. At that)... 
time, the indemnity will not be avail. | so 
able unless states have adopted legis.) .. . 
lation empowering them to contribute | prs 
equally with the federal goverment he 
to the subsidized portion of the premi- 5930 . 
um, Mr. Meistrell said. iy d. 
There is no loading in rate for ad-| va 
ministrative and operating expenses— . "19 
simply a pure premium. Accordingly, 7 Ph 
the act provides for development of 3 ° 
pure premium and provision of a sub- 
sidy in order to make policies market- Balt 
able. N 
To the pure premium the federal va 
government contributes a maximum of| Ca 
40% as subsidy. The buyer of indem- | aS § 
nity will pay a minimum of 60 cents, | “lit! 
and the federal government a maxi- Wrig 
mum of 40 cents. The state’s share of OS I 
the subsidy will be a maximum of der c 
20% of the premiums paid for coverage ae. 
of property in that state, or half the! Th 
subsidy portion. Willi 
This may be a major problem in | posit 
many states whose governments are | Casu 
prevented from using public funds for F&C 


private purposes. Where such limita- | * 
tions exist, the state may have to} 
amend its constitution. It has till June! 
30, 1959, to do so, he said. ' 

He said he hoped a rate making’ 
pattern will evolve that will be simple. . 
understandable and equitable. The)’ 
private insurance business has pledged * 
its full cooperation and the full use 
of its facilities and services. There  ¢4 ; 
have been similar pledges from agents)! prev 
and brokers and from the claim ad-) 
justment organizations. 





Howard Elected President 
by Minnesota CPCUs 


Frank Howard, Associated Recip- 
rocals, was elected president of Min- 
nesota chapter of CPCU at the mon- 
thly meeting. 

_Other officers elected. are: Eino 
Krapu, Northern States, vice-presi- 
dent: John Jamieson, Anchor Cas- 
ualty, secretary; and Joseph Joyce, 
American Hardware. Mutual, treas- 
urer. 

Richard Williams of Anchor Cas- 
‘ualty and formerly president of Cen- 
tral Standard was the guest speaker, 
discussing pitfalls facing small insur- 
ance companies. 








Francis J. Cain of Burlington, Vt., 
past president of Burlington City Assn. 
of Insurance Agents, has opened an 
agency there. He entered insurance 
in 1946 with the Peterson-Rowlands 
agency, Burlington. 
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Boiler Names Five 

1! Hartford Steam Boiler has advanced 
}James M. Thompson and Robert W. 
}Wolfe Jr. to assistant managers at 
| Chicago and New York, respectively, 
|and has appointed Howard W. Born- 
|nolm personnel manager at the home 
office, Henry D. Peterson supervising 
special agent at Philadelphia, Ralph B. 
Payton Chicago office supervisor and 
Holton H. Yarnall Cleveland under- 
writing supervisor. 

Mr. Thompson joined the company 
in 1940 and later worked as an under- 
writer in New York. Subsequently he 
was office supervisor in Detroit and 
Chicago. 

Mr. Wolf joined the company as a 
special agent in New York in 1949. 
He was appointed supervising special 
agent there a year ago. 

Mr. Bornholm joins 
from private industry. 

Mr. Peterson, who started with the 
company in 1937, has been special 
agent in South Carolina. 

Mr. Payton, with the company since 
1950, was office supervisor at Cleve- 
jand. 

Mr. Yarnall went to the company 
in 1946 and has been an underwriter 
at Philadelphia. 


Baltimore C&S Club 
Names Buckler, Wright 


Casualty & Surety Club of Baltimore 
nas elected Donald L. Buckler of Fi- 
delity & Deposit president, Robert A. 
Wright of Maryland Casualty vice- 
presider'', R. Glover Bauer Jr. of 
US.F.&G. secretary, and C. M. Sny- 
der of New Amsterdam Casualty treas- 
urer. 

The club also elected as directors 
William D. Bollinger of Fidelity & De- 
posit, J. Osborne Layne of Maryland 
Casualty, Henry F. Kruelle of U.S.- 
F.&G., and Earl Davault of New Am- 
sterdam Casualty. 





F.4D. Increases Size 
of Quarterly Dividend 


. Fidelity & Deposit has declared an 
increased quarterly dividend of $1 a 
share payable ‘an. 31 to stockholders 
of record Jan. 15. This has the effect 
of placing the company’s stock on a 

|$4 annual basis, compared with the 


s} previous annual rate of $3.60. 


the company 


Boston Opens New 
Regional in N. J. 

Boston has created a new multiple- 
line region with headquarters at 75 
Halsted street, East Orange, N. J. 
Service functions formerly performed 
by the Newark office will in the future 
be handled from the new regional of- 
fice. 

Carl Fry has been appointed region- 
al manager and will supervise New 
Jersey and the New York suburban 
area through the Mineola, L. I., branch. 
He joined the Boston group in 1948 as 
special agent and was later promoted 
to state agent supervising northern 
New Jersey. Recently he has been 
fire manager of the Boston’s New 
York office. 


Phoenix-Conn. Names 
Duke to Auto Post 


Phoenix of Hartford has promoted 
Walter W. Duke to automobile super- 
intendent at the Cook county (Ill.) de- 
partment to succeed Wilbur B. Sibley 
who has retired after 35 years with 
the company. 

Mr. Duke, who joined the company 
in 1946, will supervise the recently- 
merged physical damage and casualty 
auto departments. 





E. R. Haffner to Manage 
Wash. Underwriters Bureau 


Management of Underwriters Bu- 
reau of Washington has been trans- 
ferred to E. R. Haffner, who is also 
manager of Washington automobile 
assigned risk plan. Offices of the bu- 
reau will be shifted in January to the 
quarters of the assigned risk plan in 
Seattle; Coza Hite will continue as bu- 
reau supervisor. 

At its December meeting, the bu- 
reau elected Robert Wade, General of 
Seattle, president to succeed Ray- 
mond E. Anderson, who was named a 
trustee. Carl B. Birkenmeyer, United 
Pacific, is vice-president, and Mr. 
Haffner secretary-treasurer. Other 
trustees elected are M. M. Tompkins, 
Fireman’s Fund, and J. W. Gowdy, 
Northwestern Mutual. 





Thirty-five United Fire & Casualty 
agents attended the annual week-long 
agents’ school at Cedar Rapids, Ia., to 
study comprehensive courses covering 
all fire and casualty lines. 
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Offers Plan to Let 
Producers Get What 


Can from Insured 


NEW YORK—Brokers have taken 
note of a proposal made in connection 
with the hearings being conducted by 
the insurance department on the ad- 
equacy of North America’s dwelling 
fire rates. The Friday Flash of Na- 
tional Assn. of Insurance Brokers 
calls attention to the fact that a New 
York Fire Insurance Rating Organi- 
zation representative had given to the 
press a copy of the proposal, which 
was in a memorandum handed to Su- 
perintendent Leffert Holz. 

‘The gist of the proposal is that ap- 
proval by the New York and other 
departments, including North Caro- 
lina and District of Columbia, of rate 
deviations based on and justified by 
commission differentials substantially 
establishes a new rate making pat- 
tern. The memorandum suggests that 
in approving such deviations, the state 
supervisory authority establishes what 
the average rate of commissions is for 
all companies, accepts the rate of 
commission to be paid by the deviat- 


ing companies and allows a reduction 
in rates that practically covers the 
difference in the commission costs. 

The proposal was that in order to 
maintain the competitive position of 
members of NYFIRO, the New York 
department should accept a filing to 
follow exactly the same pattern. This 
would provide that any company using 
NYFIRO rates might reduce rates to 
insured by the same amount as the 
commission to the producer is reduced 
below the average of commissions 
paid by all companies. Thus if the 
broker or agent is willing to accept 
10% the company will be required to 
adjust the rate to insured by the 15% 
given up by the producer. 

This would, according to the pro- 
posal, correct a deficiency in the 
North America and Allstate filings be- 
cause it would require the company 
to pass any savings in commissions 
or brokerage on to insured, whereas 
that is not necessarily the case where 
the deviations have been granted. 


this interpretation there 


Under 


would be no competition between 
companies, which would get the same 
net amount to pay losses and other 


Seven Quarter-Centuries of Protection 





This year, the Phoenix of London Group celebrates the 175th 
anniversary of its parent company’s incorporation. For more than 


six of these seven quarter-centuries, the Phoenix of London Group 





ously and with foresight . . 
Country. 


In 1804, in the infancy of our Country, Phoenix of London issued 
its first policy in the United States. Young America was in a period 
of rapid expansion, sending its roots westward, establishing new 
boundaries through the Louisiana Purchase. And Phoenix of 
London shared the excitement, the responsibility, the growing 
pains, of the vital young Republic. It met protection needs vigor- 
. growing and expanding with the 


By solving many of the protection problems of the new Nation, 
Phoenix of London gained a deep understanding of America’s 
insurance requirements, which has matured with the years. 


This understanding has enabled Phoenix of London Group to 
meet the needs of agents and policyholders with a wealth of 
invaluable experience combined with the same vigor, the same 
foresight, displayed in America’s infancy. 


has been an integral part of United States history. 














expenses, but brokers and agents 
would be facing tough competition be- 
cause insured could get different rates, 
depending upon the whims of different 
brokers. 

National Assn. of Insurance Brokers 
states that it is not its understanding 
that where the deviations have been 
allowed, the commissioners have failed 
to inquire into expense factors other 
than commissions. However, it is the 
opinion of the brokers that it would 
be improper to approve a deviation, 
especially where only one class of risk 
is involved, as in the North America 
hearing, without looking into other 
rate making factors. 

“Sooner or later,” the brokers state, 
“the courts will be asked to decide 
whether a commissioner can approve 
a rate where the sole differential in 
expense is based on commission and 
thereby regulate commissions indirect- 
ly, although he is not authorized by 
law to do so directly.” 


S. C. Producers Fight 


Ambulance Chasers 


Charleston (S.C.) Board has joined 
forces with Charleston County Bar 
Assn. and South Carolina Medical So- 
ciety to eradicate unethical legal and 
medical practices in connection with 
collision damage suits in courts there. 

The agents pledged support to the 
city and legal and medical groups in 
efforts to improve conditions and to 
lower the high claims record. The 
action came as the result of charges 
by a state legislator that lawyers were 
soliciting accident victims and that 
some doctors had been in collusion 
with the lawyers in giving false testi- 
mony to increase the size of claims. 








Aetna Fire Names 


Investment Manager 


Arthur W. Frank Jr. has been ap- 
pointed manager of the investment 
department of Aetna Fire group, un- 
der the general supervision of David 
A. Solly Jr., treasurer, and William G. 
Bates, financial secretary and assist- 
ant treasurer. 


Asks State Rule of 
Insurance Sales 
on Military Posts 


Federal legislation requiring agents 
and companies selling insurance on 
military installations to be licensed in 
the state where the military base is 
located has been proposed by Commis- 
sioner Gold of North Carolina. 

Mr. Gold made his proposal to North 
Carolina senators and members of the 
house and asked their support. 

The situation in North Carolina is 
good with the exception of one base, 
the army post at Fort Bragg, where, 
he said, it is still possible for unli- 
censed agefits and companies to write 
business. 

Auto liability is the principal cov- 
erage involved, Mr. Gold said. Some of 
the policies sold fail to comply with 
North Carolina’s financial responsibil- 
ity law. Some of the companies are un- 
able to pay claims. 

He told his state’s congressmen that 
service men are not properly protect- 
ed, the public is improperly protected, 


and North Carolina is unable to col- 


lect a premium tax on the coverage 
sold through unlicensed agents. 

This past year, he said, his depart- 
ment has been cracking down on un- 
licensed sales and has succeeded in 
convicting several agents who moved 
their operations just off military bases 
after a new Defense Department regu- 
lation curtailed their activities. 


Eckmann Advanced by 
Atlantic Group in N. C. 


Atlantic companies have appeinted 
Harold A. Eckmann manager at Char- 
lotte, N. C. He joined the group in 1949 
as a special agent in New Jersey and 
transferred to Charlotte in 1953 where 
he became fire supervisor in 1955. 








Dorris Made a Director 
Directors of Hanover Fire and Ful- 

ton have elected James L. Dorris, vice- 

president, a director of both companies. 
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Why let someone else get your business when 
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ckground of Case 
n Parent's Liability 
or Child’s Mischief 


With agitation going on in a num- 
r of states for legislation making 
ts responsible for vandalism 
ge by their children, there is 
uch interest in the California case 
¢ Arenson vs National Automobile & 
Casualty, which held that the compre- 
ensive personal liability policy cov- 
ers such liability of a parent. In THE 
NaTIONAL UNDERWRITER of Nov. 29, 
here was a reference to the Califor- 
ia court of appeals decision, which 
yas in favor of the insurance com- 
pany. However, that holding was re- 
versed by the California supreme 
eurt in August, 1955. The supreme 
ourt decision, holding for coverage, 
is reported in 8 CCH (Fire & Casu- 
alty) 780, and also in 286 Pac. (2nd) 
816. 

The basis of liability of the parent 
lwas sec. 16074 of the California edu- 
ication code, which provides “any pu- 
ipil who willfully cuts, defaces or oth- 
lerwise injures in any way property 
...belonging to a school district is 
liable to suspension or expulsion and 
ithe parent or guardian shall be liable 
for all damages so caused by the pu- 
pil.” The insured’s son started a fire 
in a school in Los Angeles and the in- 
jsured was held liable under this stat- 
lute. The insurance company denied 
ambage under the exclusion in the 
comprehensive personal liability poli- 
icy of damage caused intentionally by 
or at the direction of the insured and 
also under sec. 533 of the California 
insurance code, which states “An in- 
surer is not liable for a loss caused by 
the willful act of the insured.” The 
basis of the supreme court holding in 
favor of coverage was that the parent 
was the “insured” in this case and he, 
though liable, had not done the willful 
act. Had the claim been against the 
son, he would have had no personal 
coverage under the policy. 

Ordinarily, a parent is not liable for 
willful unauthorized acts of his chil- 
‘dren, so the California school law set 
up a special situation which does not 

ur in most states. A few other 
Kates have adopted similar legisla- 
ion, sometimes with a money limit 
on the parents’ liability. State educa- 
tional associations have backed sim- 
ilar laws in other states, so insurance 
men will probably be asked about cov- 
erage during the coming legislative 
feason. The Arenson case establishes 
overage, but it applies only where 
he parent is legally liable. The physi- 
al damage to property endorsement, 

hich covers damage regardless of li- 
bility up to $250, would make no dif- 
erence in the majority of cases of 
his type, since the National Bureau of 
asualty Underwriters form excludes 
oss caused intentionally by an in- 
ured who is more than 12 years old. 























esearch Council Completes 


urvey on Absenteeism 


Research Council for Economic Se- 
Purity has published the final report 
bn its nationwide survey of prolonged 
iIness absenteeism. It covers non-oc- 
fupational illness among employed 
persons and has been four years in 
preparation, covering nearly 200,000 
an-years in 145 reporting units. The 
urvey analyzes 6,201 individual cases 
asting more than four consecutive 
weeks. 

The final report presents 100 tables 
bffering detailed data such as rates of 
hbsence, severity, medical care costs, 
age loss and the extent to which 

nploye benefit plans meet expenses. 

t includes analyses of the principal 
ausative factors broken down by age. 





sex and occupation. Such other in- 
fluences as industry, size of establish- 
ment, geographical location, types if 
disabilities are included. 

The council made the study to pro- 
vide information and necessary to deal 
with the problems of prolonged illness. 
It gives data for development of pro- 
tection programs, treatment, rehabili- 
tation and meeting medical and wage 
loss expenses. 

The survey can be obtained from 
Research Council for Economic Secur- 
ity, 111 West Jackson boulevard, Chi- 
cago 4, Il. 


Success Rules Are 
Described by Aetna 
Casualty Graduates 


Two Connecticut brothers who op- 
erate agencies provided dual recipes 
for insurance selling and service at 
the graduation dinner concluding the 
159th session of Aetna Casualty’s sales 
course. 

William and Edward Miller related 
the factors contributing to their prog- 
ress since they were graduated from 
the Aetna Casualty school. They run 
agencies at Ansonia and Shelton, 
Conn. 

Edward Miller is with the J. H. Bar- 
tholomew agency at Ansonia. He said 
the three major problems looming for 
new agents are working capital, ex- 
perience, and the capacity for hard 
work. Adequate capital was provided 
by re-investing nearly all earnings in 
their agencies, he stated, while the as- 
sistance of Aetna Casualty field men 
and knowledge gained from the sales 
course more than compensated for 
their inexperience. The demonstration 
of insurance know-how coupled with 
a willingness to work continue to be 
important in building up the confi- 
dence of clients and associates, he 
concluded. 

William Miller, local agent at Shel- 
ton, urged the new graduates constant- 
ly to develop centers of influence 
among present and new customers 
who may be instrumental in making 
future sales contacts. He also pointed 
out advantages to both the community 
and the agent through participation in 
civic organizations. 

The class was led by William L. 
Laird of East Hartford, Conn. Blue 
ribbons for high scholastic standing 
went also to Sloan R. Gill of Atlanta, 
and Dennis N. Hevener Jr. of Wash- 
ington, D.C. Gold ribbons for demon- 
strating outstanding soliciting tech- 
niques were awarded to Messrs. Laird 
and Gill, Howard K. Hansen of Du- 
mont, N.J., Robert A. Snow of New 
Britain, Conn., Dale F. Schaper of 
Wichita, Leon T. Peahl Jr. of Taft, 
Cal., and Theodore D. Galas of Chica- 
go. 





H. G. Reinhackel & Son, general 
agents at Austin, Tex., will open an of- 
fice in Lubbock under Donald Rein- 
hackel. The office will be located in 
the Lubbock National Bank building 
and will serve west and northwest 
Texas. 


S. C. Considers Many 
Proposed Changes 
in Insurance Laws 


The joint legislative committee in 
South Carolina which has been study- 
ing the insurance laws of that state 
has under consideration 17 proposals, 
new bills or amendments, which are 
being considered in public hearings. 
Sen. Baskin of Bishopville is chair- 
man of the committee. 

Among proposals are ones to regu- 
late investments of domestic insurers; 
require thorough examination of dom- 
estic insurers by the department every 
three years, or whenever the commis- 
sioner deems it prudent to do so; and 
boost capital requirements to $100,000 
and surplus to $100,000 for stock in- 
surers, and surplus to $200,000 for mu- 
tual insurers. Mutuals would have to 
maintain $100,000 at all times. 

Other proposals are to require writ- 
ten approval of the commissioner be- 
fore a charter is granted an insurer 
by the secretary of state; to regulate 
sale or transfer of stock of insurers; 
to provide for more uniformity and 
stability in fire and casualty rates; 


to provide uniform classifications for 
automobile insurance; to provide for 
uniform rates on assigned auto risks; 
and to require written examinations 
of certain agents and eliminate the 
present exemption of agents for cer- 
tain types of insurance from the ex- 
amination requirement. 

Adjusters, presently licensed, wouid 
be required to pass a written exam- 
ination, and the examination fee 
would be increased from $10 to $25. 
Licensing of certain qualified non- 
resident agents, brokers and adjusters 
under reciprocal arrangements be- 
tween the South Carolina and other 
insurance departments would be per- 
mitted. 





Accountants to Honor Smith 

Insurance Accountants Assn. will 
honor Everard P. Smith, retiring U.S. 
manager of Norwich Union Fire, at a 
dinner Jan. 17 in Hotel New Yorker, 
New York. Mr. Smith, who will retire 
from the company at year’s end, is ‘a 
past president of the association and 
a long-time member of its executive 
committee. 





Birmingham Fire has changed its 
name to Birmingham Fire & Casualty. 
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satisfaction. 








Many’s the insurance agent or broker who, spending 
hours each day convincing others of the need for 
coverage, has yet to strengthen his own security with 
Insurance Agents and Brokers Errors & Omissions 


Lower premiums, higher commissions and a deduct- 
ible that no longer applies to defense costs make this 
E & O contract even more attractive for those in 
insurance. Whether you desire coverage as an indivi- 
dual or for an office, you can count on Illinois R. B. 
Jones to do the job quickly ... and to your complete 
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count, for example fire accounts of 
British composite offices, the maxi- 
mum loss hazard is seldom as much 
1% in any one happening. This results 

1. A volume of premiums ceded un- 
aer the first surplus treaties which 
may very well represent in many cases 
much more than 25% of the gross ac- 
count. 

2. Submitting the first surplus treaty 
to a maximum loss hazard of 2% com- 
pared with the premiums applied un- 
der the treaty, and in many cases 
much less. 

As a matter of consequence, prac- 
tically every surplus fire reinsurance 
treaty can stand on its own legs over 
a number of years. Any adverse result 
would not exceed 10% of any one 
vear’s premium income, and this sel- 
dom occurs. 

Since United States business is ex- 
cluded from British home and world 
wide treaties, results can hardly be 
deteriorated through the inclusion of 
extended coverage. They will only feel 
the effect of a general worsening of 
insurance conditions. As a result Brit- 
ish offices are gradually increasing 


their net retentions, but they are very 
careful not to deteriorate altogether 
their treaty business. They have very 
sound commercial reasons for that. 

We all know, over here at any rate, 
that if fire insurance business is in 
general the backbone of any sound 
underwriting account, balanced first 
surplus treaties are the mainstay of 
any reinsurance account. Professional 
reinsurers look askance at other than 
first surplus, well-balanced treaties. It 
does not follow therefrom that they do 
not accept them. However, we find 
that sound first surplus treaties, 
while being gradually downgraded, are 
more and more diverted to other chan- 
nels. 

British offices have, I suspect, since 
they started operating abroad, acted 
as reinsurers to local offices. Some of 
those reinsurance relations are more 
than a century old, and some of them 
were reciprocal from inception. Grad- 
ually, however, practically all ceding 
companies have asked for reciprocity. 
Thus balanced first surplus treaties of 
British offices, and to a lesser degree 
of other nationals, serve to develop 
their business abroad. Not only do 
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Service does Pay 


Says a Pearl-American Agent in Con- 
necticut. This is his story: 


“Shortly after I started in business your 
field man explained how worthwhile 
leads could be obtained by rate analysis 
work. Armed with this knowledge, I 
succeeded in securing several ‘agent of 
record’ letters. One of these resulted in 
the clearing of a charge for an electrical defect which no 
longer existed. Naturally the resulting return premium 
made the owner, who also owned some fifty other proper- 
ties, very happy. Two months later he rewarded me with 
a ‘crack’ at a large shopping center which he was having 
built. Your field man and I went over the plans and I 
succeeded in convincing my client that he should divide 
the building into two additional fire sections with a conse- 
quent premium saving of approximately $1,000 annually. 
Result to-date? A $7,000 5-year premium for me and a 
better risk for the community.” 

Every Pearl-American Agent has at his command the 
facilities of one of the world’s greatest companies. We in- 
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they serve that purpose, but in these 
times of excessive nationalist tenden- 
cies they are very useful in maintain- 
ing or establishing relations in coun- 
tries where without this asset of first 
class surplus treaties it would be al- 
most impossible to maintain or to 
make a foothold. Of course, a propor- 
tien of this incoming reinsurance busi- 
ness will be as unbalanced as any 
general agency account. 

British composite offices may play 
a very important role as reinsurers in 
the international market. No means 
whatsoever exist to assess with any 
degree of accuracy the importance of 
this business, but the following may 
be used as a guide. Official returns 
issued by the French insurance control 
organization show that leading French 
companies reap a reciprocity of about 
30% of their total premium income. A 
number of leading British offices total 
together a net fire premium income 
of about £200 million. Since British 
offices are intensely committed in re- 
insurance operations, if we applied the 
30% figure, we should find that British 
premiums derived from _ reinsur- 
ance operations would be about £60 
million. Consequently, for some time to 
come British fire treaty business is 
bound to be worthwhile to the books 
of any reinsurers. 

These considerations cover only a 
very small section of British reinsur- 
ance activities. To go further, there is 
a group of eight British professional 
reinsurers, four of which have very 
close foreign connections. The leading 
company, as far as premium income is 
concerned, has directors connected 
with Swiss Re. Leaving out the small- 
er companies, whose total premiums 
are below £1.5 million, we find that 
the leading group of five. companies 
had a total premium income in fire 
and casualty in 1955 of £12,581,824 
with an average profit ratio of 2.4. In 
1954 the same companies had a total 
premium income of £12,854,866 with 
an average profit ratio of 5.43. Marine 
business amounts to only about 10% 
of total fire and casualty premiums, 
and in some instances it is obtained 


Lo 


through direct underwriting. | 

Hurricane losses in the U.S. may) 
weve contributed to the deteriorated. 
result in fire and casualty (separate 
figures are not supplied). However) 
deterioration of results is a common) 
denominator, and if I mention hurri-| 
cane losses, I should also mention) 
possible adverse results on all classes 
of liability business. including third] 
party motor car risks. Casualty busi- 
ness forms a large proportion of the 
total premium income of those pro-| 
fessional reinsurers. 





FACULTATIVE REINSURANCE 
; 

But in addition to all that, London) 
is an important market for facultative! 
reinsurances of all kinds and for un-) 
orthodox reinsurance treaties. Lloyds) 
leads in those two latter classes of re-} 
insurance. Companies share in this) 
including foreign companies repre. 
sented in London. The foreign compa- 
nies would have a relatively small 
share of direct business, not forgetting 
that many foreign companies have a 
London representative for the sole 
purpose of handling treaty business. 

Many of the smaller British compa- 
nies cater- to facultative reinsurance, 
not forgetting that leading offices all 
have their “home foreign department.” 
This enables them to share in foreign 
business handled in London either di- 
rect or by way of facultative reinsur- 
ance when conditions and rates com- 
ply with tariff agreements to which 
they adhere abroad. 





Facultative reinsurances are much 
more resorted to than sound _ insur- 
ance practice would warrant. This 


tendency is enhanced by nationalism 
of all kinds, and the case of the An- 
drea Dorea illustrates this vividly— 
80% of value at risk was placed in the 
Italian market. However, only 20% 
was retained and 60% was placed by 
way of facultative reinsurance in Lon- 
don. Another 10% was placed direct 
in London and another 10% in U.S.A. 
This in my opinion is unsound. On 
the basis ef the insurance policy, the 
direct insurers are solely liable to in- 
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sured. whether or not the facultative 
reinsurers have paid their share in 
the loss. In certain countries legisla- 
tion allows, in principle at any rate, 
a direct recourse against the reinsur- 
ers. but I doubt that this would meet 


with success before British courts. 

This would be true in many other 

countries. 
Sound underwriting technique im- 


plies holding commitments within fi- 
nancial assets because we May be 
nearing a period when these mas- 
sive reinsurances will result in a loss 
with corresponding difficulties for the 
direct underwriters to collect from 
their reinsurers. One need not be over- 
pessimistic, but I believe in “not taking 
bigger” bite than I can swallow. 

This is where the London market, 
and other markets where insurance 
is transacted in a “bourse” (Lloyds 
being nothing but that) has a big ad- 
vantage in spreading risks. Take, as 
an example, what happens at the Ant- 
werp bourse. Every afternoon brokers 
and underwriters meet on the floor. 
In a general way a broker will have 
agreed in advance with his leading 
underwriter on terms and conditions 
of the insurance he has to place. When 
he meets the other underwriters early 
in the afternoon, on a normal risk he 
needs only a matter of minutes to find 
100% cover for all the risks he has 
to handle that day. As a matter of 
fact the meeting lasts only about an 
hour and in the course of that short 
space of time all the brokers will have 
obtained complete cover for all the 
business they had to handle. This is 
dene by a mere initial on the slip by 
each underwriter involved. 

This method of spreading the risk 
does away with facultative reinsur- 
ance to a very large extent. 

Restrictions on operations of foreign 
companies in certain countries goes to- 
gether with controls. Such controls 
imply a supervision of reinsurance ac- 
tivities. Where that applies, reinsur- 
ers have to be agreed and must de- 
posit full technical reserves. Interna- 
tional reinsurance would collapse if 
technical reinsurance reserves had to 
be deposited in full in every country. 
Therefore they will submit to those 
controls only if it is worth while; in 
other words, when they are fairly cer- 
tain to make a profit over a number of 
years. If reinsurers must make a prof- 
it over a number of years, one thing 
about it: This security is not needed. 
But since ceding companies neverthe- 
less think that they need that security, 
they must make it quite certain that 
the “controlled” business shall be prof- 
itable. and this is how we come back 
again to reinsurance facilities offered 
ty the London market, mainly. 





We reach this extraordinary posi- 
Fire Mar. East $15,000. 
Claims Mar. South West 7,500. 
Fire Agcy. Dir. East 15,000. 
Special Agts. All states 7,500. 
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Cas. Sp. Act. Penna. 7,500. 
Cas. Mar. Midwest 12,000. 
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Safety Eng. Midwest 5,600. 
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tion, that profitable business is con- 
trolled with a fair certainty of rein- 
surers being able to meet their liabil- 
ities, whereas the really dangerous and 
unbalanced portion of the risks must, 
in order to preserve the quality of the 
controlled business, be placed with 
non-authorized reinsurers; in other 
words, with reinsurers that do not 
contemplate submitting their transac- 
tions to those legal controls. 

Many excess and stop loss treaties, 
mainly in liability business, are taken 
out to protect the underlying reinsur- 
ances. Often these reinsurances are 
taken out by the ceding company for 
its own account, and thus the con- 
trolled treaty reinsurers are relieved 
of that catastrophic part of the risk. 
Should the ceding company be unable 
to recover claims under the excess or 
stop loss treaty, it would have to bear 
the loss itself. 

There is a growing competition for 
this class of treaty. Many continental 
companies either accept them in Lon- 
don, following a British lead (Lloyds 
or companies), or in direct negotia- 
tions with the ceding companies. In 
addition it has been stated in the press 
that Jaroslav Tuma is going to under- 
write that class of business for an 
Italian group of companies. His ideas 
concerning mathematical rating have 
received ‘wide publicity. I admit that I 
do not have the mathematical mind 
to understand it. When I have to find 
a rate of premium, I do some quick 
mental calculations, based on previous 
all around experience, and with judg- 
ment, or flair, and without relying on 
luck, which may be an ultimately im- 
portant factor; however, I may suc- 
ceed in writing a successful account 
on any class of risks. 

Since there is apparently an all 
around world wide worsening of re- 
sults, there is perhaps a big future 
in unorthodox treaty underwriting. 


RESULTS IN FRANCE 


Let us see from figures and facts 
gleaned from French government rec- 
ords whether this pessimism as to de- 
teriorating results has some justifica- 
tions. Again figures relating to French 
business are used since controls do 
supply some more precise information 
than is obtainable normally from bal- 
ance sheets. A word of warning, how- 
ever: Statistics, to show a true and 








correct picture, should bring into ac- 


count the run off of each year’s oper- 
ations, and normally figures obtained 
from official quarters do not supply 
these particulars. Two factors may al- 
together alter the ultimate result of 
any one year’s underwriting—belated 
premiums and excessive or insufficient 
loss reserves. 

Totals for 1954 according to official 
records applying to French companies 
apparently confirm the worsening of 
results on recent experience. Figures 
are supplied separately for two groups 
of French companies. The total gross 
premiums, all sections except life, for 


the two groups is Fr. 248,839 million, 
or roughly $622 million, of which about 
43% went to the group of 18 govern- 
ment-owned companies and 57% to the 
other 79 private stock companies. This 
represents an all around increase of 
about 10% over 1953; 1953 had shown 
an increase of 13% over 1952, which 
had increased 22% over.1951. In 1953, 
44.5% of the $539 million premium 
income went to government-owned 
companies and the balance to private 
French companies. 

The group of 79 private companies 

(CONTINUED ON NEXT PAGE) 
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SH-H-H-FH! 


We Don Want to Shout... 


. even though we have 
something worth shouting about 
our new Merit Automobile Policy 
for individually-owned private 
passenger cars. Confidentially, we 
think you'll want to know more 
about these and other attractive 
selling features: 





1. New, important broadening of coverage—an up-to-the- 
minute policy with many competitive advantages. 


2. New, colorful, striking design, different from that of any 
insurance policy now in existence. 


3. New, unique self-indexing feature that greatly simplifies 
reading of the policy. 

4. New, convenient, built-in, snap-out claim directory and 
identification form. 


Add the Zurich-American Merit Classification Plan, providing 
favorable rates for safe drivers; the optional 6-month premium 
payment plan; the new and different Uninsured Motorist 
Coverage—and you have an inviting package that will not 
only attract good automobile risks, but 4o/d them. 

Interested? Just let us know. A Zurich-American 
field man will gladly give you the whole story. 


Zurich Insurance Company 
American Guarantee and Liability Insurance Company 
HEAD OFFICE: 135 South La Salle Street, Chicago 3, Illinois 


atl « 


L. K. GIFFIN 


FRED L. KRIEDT 
LEE M. STENTZ 


Specialist 







Located in a werld center of the oil 
industry, we have substantial experi- 
ence and capacity in oil insurance... 


DRILLING: AND PRODUCTION RISKS 
OUR SPECIALTY—BOTH ON LAND 
AND OFFSHORE 


For Agents & Brokers only 











SOUTHERN MARINE & AVIATION UNDERWRITERS 
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had a claims record of 61%, including 
reserves for outstanding claims, 
against 58% in 1953. In 1953 reinsur- 
ance cost them 6.65% of their premium 
income, while in 1954 it cost only 
4.55%; 41 companies of this group of 
79 had a credit balance against their 
reinsurers in 1954. (This I suppose 
means that the reinsurers sustained a 
loss on the treaties of 41 companies 
out of 79.) 

In 1954 there was an over-all tech- 
nical loss of 1.5% on the earned premi- 
um income, while in 1953 it was only 
-18%. In 1954 the volume of premiums 
ceded by way of reinsurance was 36% 
of the total, whereas in 1953 it was 
only 35%. In the group of 18 govern- 
ment-owned companies the claims 
record in 1954, including reserves, was 
about 61%, whereas in 1953 it was only 
58.5%. Reinsurance cost in 1954 only 
.37% whereas in 1953 reinsurance cost 
them 1.55%. Nine companies out of 18 
had a credit balance against their re- 
insurers in 1954. In 1954 there was a 
technical loss of .17 per mille whereas 
in 1953 there was a profit of nearly 
2%. 

In 1954 25.5% of premium income 
was ceded by way of reinsurance 
while in 1953 it was 25.8% 

French insured are entitled in ao- 
cordance with the law to share in the 
profits. Thus in 1954 14 companies of 
the group of 79 paid a profit commis- 
sion to insured of .75 per mille of the 
premium income while in 1953 it was 
.8 per mille. The government owned 
companies returned to their insured 
3 per mille in 1954 and 1.7 per mille 
in 1953. 


Total premium income of all com- 
panies operating in France was about 
$759 million, of which about 7% went 
to foreign companies operating there 
and 10% to mutuals. Total fire pre- 
miums, included in the foregoing fig- 
ures, were $12.7 million, with a claims 
paid ratio of 30.2, against 27.3 in 1953. 
Motor car business (mainly third par- 
ty liability) recorded a premium in- 
come of $20.15 million with a paid 
claims record of 49.4%, against 44% in 
1953. Marine business had a premium 
income of $4.9 million with a paid 
claims record of 51%, against 57.9% in 
1953. Bringing technical reserves up 
to date at the end of 1954 required a 
further levy on the fire premium of 
about 3.5%, on motor car premium 
30% and on marine premium 8%. 


Reinsurance business accepted by 
French companies amounted to $117 
million, of which government-owned 
companies had about 50%. French bus- 
iness ceded to foreign companies was 
only 6% compared with business ceded 
to French companies. Premiums ceded 
by French companies amounted to 
$179 million, with a claims record of 
about 48%. 


These figures apply to 1954. For 
1955, 26 companies (leaving out those 
with a premium income of less than 
one billion French frances) had total 
gross premiums of $283 million, or al- 
most 45% of the total. Premiums ceded 
to reinsurers worked out to about 26% 
of the total income, and claims, in- 
cluding adjustment of _ reserves, 
reached about 70%. It should not be 
concluded therefrom that all French 
business will show such an adverse 
result. The question is open as to how 
reserves for outstanding claims may 
ultimately exceed actual settlements. 

French companies make great ef- 
forts to develop their foreign reinsur- 
ance relations, but how far they are 
successful cannot easily be ascer- 
tained. Reinsurers of French nation- 
ality do not come within the control 
regulations. Therefore it is not possi- 
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EXECUTIVE PROCUREMENT 


Can your company fill its 
specialized needs? High cali- 
bre executives are sought, not 
found. Write in confidence. 
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ONE NORTH LASALLE ST. CHICAGO 2, ILLINOIS 
FRANKLIN 2.2795 


























| r * on 
‘|4Service Guides|!) |= 
1 me 
| of! 

O'TOOLE ASSOCIATES | |“: 
Management Censuitants on 

Te Insurance Companies in 
Established 1943 | 

220-02 Hempstead Avenue | 40 
Queens Village 29, N. Y. 4 6 








The LAWRENCE WILSON COMPANY | 
Managing General Agents 
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ble to compare their operations with 
those of the British companies. 
Reinsurance transacted by European 


/ companies is world wide and total re- 
/ sults obtained in any particular coun- 
| try would almost have the same pat- 
} tern in all others. Much stress is be- 
| jng put in all quarters on adverse re- 


sults on motor third party risks which 
in many European countries will not 
only be controlled in the near future 
put also compulsory. This entails 
enlarged government intervention 
with minimum rates of premium. My 
own motor car premium should be in- 
creased by about 30% as a result of 
compulsory insurance, and many oth- 
ers will find themselves in the same 
boat. 

When rates of premium are fixed, 
and it may be reached under pres- 
sure from reinsurers, all facts should 
be considered, and they should be 
pased on the run off of the four or 
five last years preceding the two last. 
Failing this, rates may be unduly in- 


creased, because it is not so certain 
that when everything is said and done 
there is a technical over-all loss on 
motor car insurance. As technical re- 
sults deteriorate, profits on invest- 
ments become much more prominent, 
and with th ir help companies are 
able to weather many storms. This is 
even more evident in reinsurance ac- 
counts. 

However, insurers and reinsurers, if 
unhampered by restrictions, will al- 
ways be able to work out their own 
salvation. 

Companies belonging to countries 
where reinsurance is submitted to 
control will, if they wish to exchange 
profitable business for other profitable 
business from outside their country, 
be restricted to companies willing to 
comply with control regulations. Geo- 
graphical scope will thereby be cur- 
tailed. Two Belgian companies entered 
into reinsurance agreements with US. 
companies. But in both cases regula- 
tions were broken off because recipro- 
city received was inadequate. 








Direct Insurer Conditions in Germany 


(These comments on the operation 
of primary insurers in Western Ger- 
many were furnished by the head of- 
fice of Munich Re and continue the 
comments begun last week in the Re- 
insurance Review.) 


Insurance in Western Germany par- 
ticipated in the favorable economic de- 
yelopment which our country has ex- 
perienced since 1948. World War II 
seriously affected the economy as a 
whole and insurance in particular. It 
was not until 1948 that a new basis 
for reconstruction was created in con- 
sequence of the currency reform and 
the introduction of the deutsche mark. 
(As of Dec. 15 the rate of exchange 
was approximately 4.2 DM to $1.) This 
opportunity was utilized to the full by 
all branches of economy. Thus it was 
possible to reach full employment in 
1955, and this has continued. 

Since all economic improvements 
make insurance necessary or at least 
advisable, it is no wonder that in the 
last few years insurance has followed 
the favorable upward trend of econo- 
my in Western Germany. Within the 
short limits of this article it is not 
possible to give many details; it will 
be best to show the extent of develop- 
ments by giving the annual total sums 
of the premiums in all insurance class- 
es: 

The total premium income of all in- 
surers of Western Germany amounted 
in 1949 to less than 2 billion deutsche 
marks; by 1954 it had increased to 
4.04 billion DM and in 1955 reached 
4.6 billion DM. In 1956, for which we 


Y 
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have naturally not yet any definite 
figures, a further considerable in- 
crease of the premium income is an- 
ticipated. Even if estimated cautiously, 
the total premium of all insurance 
companies in 1956 will reach 5 billion 
DM or more. (Life insurance, as of 
Dec. 31, 1955, consisted of 33.5 million 
policies for insurance in force of about 
32.4 billion DM and annual premiums 
of about 1.5 billion DM, with 91 life 
companies operating in Western Ger- 
many.) 

Motor insurance, motor third party, 
motor hull, and passenger cover 
achieved a premium of nearly 1 bil- 
lion DM in 1955; compared to the pre- 
vious year, this is an increase of about 
20%. Progress in motorization has con- 
tinued and increased. It will probably 
result in a considerable increase of the 
total premium income in 1956. The 
experience of this insurance branch 
was and is not satisfactory; the reason 
is that road building programs have 
not been able to keep pace with motor 
traffic, which has increased so sud- 
denly and rapidly in recent years. In 
order to improve the discipline of mo- 
tor drivers a system of bonuses has 
been introduced for no-claim policies, 
according to which 5% to about 30% of 
the annual premium is returned to 
every motorist who has made no claim 
for a period of one to three years. 

The interests of the victims of traf- 
fic accidents are protected in our 
country by a law of 1940, which makes 
third party insurance obligatory for all 
car owners. 

In 1955 total general insurance was 

(CONTINUED ON NEXT PAGE) 
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2-WAY SAVINGS 


for Homeowners and Tenants 


f lescnrcs ARE FEW protection 
needs of homeowners and ten- 
ants that can’t be met through use 
of the residence package policies. 
The quick acceptance of the “all- 
in-one”’ policy has, in fact, opened 
up the whole field of the residence 
and personal lines to agents who 
do the systematic promotion and 
contact work that is required to 
inform and sell these groups. 
With the Homeowners and 
Comprehensive Dwelling Policies, 
Grain Dealers’ agents have the 











package centracts that give these 
buyers the broader, economical 
protection they want. They can of- 
fer the added advantage of the 
two-way savings that our package 
policies provide: Savings through 
low initial cost, and savings 
through policyholder dividends. It 
adds up to a “package” that’s hard 
to top! 

Why not talk to our special agents 
now about ways that Grain Dealers’ 
multiple-line facilities can be used 
to round out your agency services. 


Cia Culou/bfiaid, 


INSURANCE COMPANY 
INDIANAPOLIS 7, INDIANA 
Western Department: Omaha 2, Nebraska 
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CONTINLCED FROM PRECEDING PAGE) quite satisfactory. 
able to achieve an increase in premi- 
ums of about 10% and a total premium 
income of 755 million DM. This sum 
in million DM is apportioned as fol- 
lows: 466 fire and loss of profits, 86 
burglary and theft, 64 machinery, 45 
hail, 34 livesteck, 24 water damage, 19 
glass, and 15 windstorm. The increase 
n machinery insurance, 18.8%, is the 
largest. This is mainly due to the fact 
that machines in industrial plants 
have been éniarged and modernized. 

In all branches of general insurance 
the results of the last few years were 


ment insurance 


although 
showed considerably more losses, par- 
ticularly in fire. The same holds good cost of similar new goods. This affords 
for 1956. The reason for this noticeable 
increase in tire losses is partly the se- 
vere cold of last winter. Also, it has 
been confirmed by experience that to representatives of the liberal pro- 
over-employment in industry produces 
an increase in the loss ratio. In order 
to improve protection in fire, replace- 
introduced 
households, workshops, offices, hotels, 
hospitals and similar 
this insurance the indemnity is not 
based as hitherto upon the actual cash 


was 


institutions. 
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There was 


something 


ROTTEN 
in Denmark! ! 


The baker was staggered. Out of his spotless ovens came 
crisp, golden-brown bread — that stank! 

It couldn’t be the ingredients, claimed the baker. He 
blamed his fuel supplier, an American oil company. 

They immediately got in touch with their local insurance 
man, the AIU representative in Copenhagen. The AIU 
man started some detective work. 

And it turned out that the baker was right. Because of 
an impurity, the fuel, when burned, produced a frightful 
stench which the bread picked up during baking. 

This product liability could have cost the American firm 
several thousand dollars. But they were fully protected by 
AIU insurance. 

The opportunity in foreign coverage is greater today 
than ever before. Chances are that some of your present 
clients have need of AIU protection. Ask them. 

AIU service is on-the-spot throughout the world. Policies 
are written in broad American terms. Claims are paid 
promptly and in the same currency as the premiums — in 
U. S. dollars if local law permits. 

You don’t have to be an expert to handle foreign risks. 
Take them to AIU — and AIU is your expert. For full in- 
formation and literature, write to Dept. E of the AIU 
office nearest you. Or call in person. 
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1955 value of the insured object when the 


loss occurs but on the replacement 


a considerable improvement in pro- 
tection. 

Private health insurance is limited 
fessions and to employes with high 
wages. It has been able to achieve a 
premium income of about 719 million 
DM for about 10 million insured per- 
sens, the relevant indemnities being 
586 million, or 81.5%. Thus expenses, 
which here range between 17% and 
21% of the premiums, could not always 
be entirely covered. Better results 
probably can be anticipated for 195¢€. 

The premium income in marine in- 
surance was more than 255 million 
DM in 1955. an increase of 16% for the 
year. The business was done by 49 
German companies and 100 foreign 
insurers operating in Germany. 

Cargo business, which represents 
two-thirds of the premium income, has 
not been uniform and suffers partly 
from inadequate premiums. Hull bus- 
iness, responsible for one-third of the 
premium income, mainly concerns sea 
and river shipping in Germany. There 
are scarcely any foreign risks in the 
portfolios of German marine insurers 
or of foreign marine insurers operating 
in Germany. 

All German insurers have been for 
years uneasy about the course of gen- 
eral third party liability insurance. In 
spite of endeavors to improve the pro- 
portion between premiums and claims, 
this type of insurance continues to be 
a source of considerable loss. Claim 
frequency and the average cost of each 
claim are constantly increasing, one 
of course being the steadily rising 
living standard of our population. 
Some of the many attempts to put this 
branch on a sounder basis by reform- 
ing rates and by other measures have 
been successful. 

The premium income of accident 
(liability) insurance in 1955 amounted 
to 128 million DM, a satisfactory re- 
sult, although experience is deteriorat- 
ing in consequence of the rise in ac- 
cidents as a result of the rapid prog- 
ress in motorization. This development 
will make it necessary to revise and 
amend tariffs. 

The smaller insurance branches 
such as credit insurance and aviation 
insurance have developed most favor- 
ably in the last few years. 

The economic boom in Western Ger- 
many has had a favorable influence on 
insurance as a whole. On the other 
hand, insurance has contributed to 
the construction of our ecohomy not 
only by providing the insurance re- 
quired but also by supplying invest- 
ment credits. Since 1948 German in- 
surers have placed more than 8 billion 
DM in capital investments, partly as 
long-term credits to industry and 
partly as mortgage loans for housing. 

A most topical problem in which al- 
most all branches of insurance are 
concerned either directly or indirectly, 
is atomic energy. In consequence of 
the increasing use of radioactive ma- 
terials by industry and science and al- 
so because of the contemplated erec- 
tion of several nuclear reactors in our 
country, insurers have for some time 
been compelled to study the relevant 
problems and to find a solution. After 
checking details thoroughly, all Ger- 
man insurers have declared them- 
selves ready in principle to insure 
risks connected with the utilization of 
nuclear energy for peaceful purposes, 
it being understood that such insur- 
ance will be within the limits of ca- 
pacity of each insurer and bearing in 
mind the particularities of the indi- 
vidual classes of insurance. 
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If you want sales 
action—fast—then read this 
proven method of raising 
profits. 

Millers National Insurance 
Company and Illinois Fire In- 
surance Company want you 
to know about its new Com- 
prehensive Dwelling Policy, a 
quick moving contract that 
is economical and flexible — 
suited to every client’s needs. 

You’ll want to know more 
about this outstanding policy 
and you'll want your name 
on our mailing lists to re- 
ceive timely information of 
importance to you and your 
business. All it takes is a post 
card or phone call. 


MILLERS NATIONAL 
INSURANCE COMPANY 


ILLINOIS FIRE 
INSURANCE COMPANY 


Home Office, Chicago 6 











THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





5S FIFTH AVE., NEW YORK 
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“Unless obvious defects in state reg- 
ulation are remedied quickly, a full- 
scale federal investigation can be ex- 
pected,” Nester R. Roos, assistant pro- 
fessor business, University of Arizona, 
warned in a paper read before the an- 
nual meeting of the American Assn. 
of University Teachers of Insurance in 
Cleveland. 

Among “defects” in state legisla- 
tion listed by Mr. Roos were under- 
paid commissioners, inadequate insur- 
ance department budgets, and diver- 
sion of premium taxes and _ license 
fees, “originally intended for the sup- 
port of insurance regulation,” to gen- 
eral uses. On the average, only 4.3% 
of such state taxes and fees go into 
departmental budgets, he _ reported. 
His figures were based on a survey in 
which 46 state departments partici- 
pated. 

“In addition to the defects in state 
regulation listed,” he stated, “is the 
attitude of many congressmen as re- 
ported to me by someone close to leg- 
islators: ‘They can’t see a business 
with hundreds of billions of assets ex- 
isting outside federal regulation.’ ’ 

. . . 

Taking up the FTC citations of A&S 
companies, Mr. Roos’ paper, “Recent 
Federal Activity in Insurance Regu- 
lation,” expressed the opinion that the 
crux of the matter is not whether the 
advertising cited was actually mis- 
leading, but the interpretation of Pub- 
lic Law 15, the McCarran Act, which 
declares that the federal government 
shall regulate insurance only where 
the states are not doing so or are do- 
ing an inadequate job. 

However, Mr. Roos took issue with 
the public statement of Commissioner 
Pansing of Nebraska that inasmuch 
as the wording of PL 15, which has 
been interpreted by FTC as giving 
that commission jurisdiction over 
A&S advertising, is the same as that 
on which rating bureaus depend, a 
court upholding of FTC’s interpreta- 


tion would make joint rating impos- 


sible. Mr. Roos expressed the: opinion 
that inasmuch as the Supreme. Court 
has held that states can effect com- 
binations that individuals cannot, a 
decision adverse to the rating bureau 
principle could be surmounted by es- 
tablishment of state rating bureaus 
which would be, in fact, “dummies” 
acting on the statistics of existing 
rating bureaus. 
. . . 

Mr. Roos evoked laughter from his 
audience by pointing out that FTC 
member Gwynn was a member of the 
House when PL 15 was passed and 
had a heavy hand in the wording of 
the law, while his fellow commission 
member, Mr. Kearne, worked on the 
original FTC citations and wrote the 
majority opinion interpreting the law 
Mr. Gwynn wrote. ‘ 

In private conversation after deliv- 
ering his paper, -Mr. Roos. reported 


tion has its merits, but I'll deny it if 
you quote me publicly.” 





Aetna Casualty Films 
Betty Skelton, Winter 
Safety Test Driver 


“Don't Skid Yourself,’ a 13-minute 
film produced by Aetna Casualty to 
demonstrate safe driving, has been 
presented to Hartford high school stu- 
dents enrolled in driver education 
courses. 

The film, which won an award from 
National Committee on Films for Safe- 
ty, shows the annual skid tests con- 
ducted by National Safety Council and 
illustrates safety techniques to be used 
in driving on snow or ice. The driver 
in the film is the world’s only woman 
test driver, Miss Betty Skelton, who 
shows how to steer in the direction of 
a skid, while pumping the brakes to 
a slow halt. 

Research is documented regarding 
safe speeds for turning on ice, and re- 
garding distance required for safe 
stopping on ice and snow with differ- 
ent types of tire chains and winterized 
tires. Frosted highways are more 
treacherous, it was explained, when 
the temperature is around 32 degrees 
than when near zero. 

“Don’t Skid Yourself” may be ob- 
tained for group showings on a free 
loan basis from the public education 
department of Aetna Casualty at Hart- 
ford, or through any local Aetna rep- 
resentative. 





Doremus & Co. Gets 


London Group Account 


London group has appointed Dore- 
mus & Co. of New York to handle 
ot pores and public relations in the 


Ralph W. Bugli will supervise the 
account. 

London Assurance, parent company 
of the group, appointed its first repre- 
sentative in the U.S. in 1872. Follow- 
ing the San Francisco earthquake and 
fire of 1906, the company paid more 
than $8 million in losses, the largest 
total paid by any individual company. 
Kenneth J. Bidwell is U.S. manager 
and president of the group, which has 
more than 4,000 agents in this country. 





American Surety Hosts 


Insurance Press in N. Y. 


A. F. Lafrentz, chairman of Ameri- 
can Surety was host at the traditional 
company-sponsored insurance press 
luncheon at the Bankers club in New 
York. 

Officers of the company attending 
were W. E. McKell, president, Charles 
H. Hall, first vice-president, A. H. 
Russell, vice-president and secretary, 
and A. H. Hunt Jr., Howard P. Dun- 
ham, R. E. Brown, and W. H. Riley, 
vice-presidents. Representatives from 
eight insurance publications were 
guests. 5 


eral manager of National Board, told 
Recovery Men’s Forum at a meeting 
in New York the reasons and events 
that led to the preparation and pub- 


lishing of “For Adjuster—Blasting 
Claims”, the board’s new guide for 
adjusting blasting claims, issued re- 


cently in conjunction with the Assn. 
of Casualty & Surety Companies. 
Mr. Sherwood said that two years 
ago a blasting situation developed that 
ultimately resulted in a meeting of 
leading vibration engineers represent- 
ing the board and the industry which 
determined the areas of agreement 
and disagreement, and set the stage 
for subsequent meetings of represent- 
atives of industry, explosives manu- 
facturers, vibration experts, contrac- 
tors, and Bureau of Mine officials. 
Committees were formed by industry, 
property insurance companies, and 
casualty companies which, cooperating 
with mutual representatives and vi- 
bration engineers, formulated the new 
guide. Thirty thousand copies have 
been printed, Mr. Sherwood said. In- 
dustry is expected to use some 20,000, 
and the casualty association and board, 
with mutual companies, are making 
every effort to place copies in the 
hands of every adjuster in the U. S. 
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American Fidelity Fire are expected to 
top the 1955 volume of $37,400,000. ac- 
cording to T. Coleman Andrews, chair- 
man and president. The outlook is good 
for an even greater volume of business 
in 1957. 

Long-haul trucks are expected 
set new tonnage records next 
and automobile sales are expected to 
exceed the 1956 volume, he noted. He 
said the company’s safety engineering 
affiliate, Markel Service, is continuing 
to be successful in keeping accidents 
among insured trucks and buses at a 
tow level. The accident rate per 100.- 
090 miles for insured vehicles is about 
half the national rate for trucks and 
buses generally, he said. 


year, 





Licbility Changes Are 
Approved for N.C. 


Liability rate and rule revisions pro- 
posed by National Bureau have been 
approved as filed by Commissioner 
€:-!d of North Carolina. The rate re- 
v'sions mean a decrease of 16.4% for 
M&* bodily injury, an increase of 
18.5% for OL&T bodily injury, a de- 
ercase of 3.3% for M&C property dam- 
ave, and a decrease of 33.3% 
OL&T miscellaneous classes. 


tor 











Looking over checks totaling $1 mil- 
lion paid American Surety by the 
Treasury Department are, 1. to r.: 
Vice-president C. C. Maher of the 
claims department, President William 
E. McKell, F. N. Beckwith of the sal- 
age division, and A. E. Gale, manager 
of the salvage department. The checks, 
received shortly before Christmas, rep- 
resented reimbursement of American 
Surety and 17 participating co-sure- 
ties for the loss paid by them to Chase 
Manhaitan Bank shortly after a 
Treasury note for $1 million was dis- 
covered missing last March. 

The note was never found, although 


an intensive search was made by 
American Surety, the bank, and the 
FBI. The note matured almost im- 
mediately after disappearance, and 
Chase Manhattan received its equiva- 
lent of the proceeds from the surety 
companies. 

The sureties then complied with 
treasury requirements for the govern- 
ment’s protection in the event the note 
should turn up. 

American Surety was the control- 
ling company. Prior to distribution to 
the other interested companies the re- 
imbursement chécks were delivered to 
Mr. McKell. 
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National Fire Names 
Two in Mich. Field 


Clarence E. Grundish Jr. has been 
appointed state agent and Harry A. 
Rife Jr. special agent for National of 
Hartford group in eastern Michigan. 

Mr. Grundish joined National in 
1953 as marine supervisor in eastern 
Michigan. He was transferred to the 
western department in 1956 as assist- 
ant superintendent of the inland ma- 
rine department. 

Mr. Rife joins National from Mich- 
igan Inspection Bureau. 

Mr. Grundish and Mr. Rife will 
have headquarters in the group’s De- 
troit office associated with C. E. War- 
rell, Wayne county superintendent, 
and Special Agent E. F. Campion. 





Snyder Retires as 
North British Field 


Man in Wisconsin 


John E. Snyder has retired as state 
agent for North British in southern 
Wisconsin after 37 years with the com- 
pany. He will be succeeded there by 
V. G. Lofgren, state agent, and R. F. 
Nelson, special agent. 

Mr. Snyder started with the com- 
pany as a special agent in the former 
central department. He became state 
agent in southern Wisconsin in 1935. 
Both Mr. Lofgren and Mr. Nelson 
were with Wisconsin Rating Bureau 
before joining the company. 


Three State Agents Named 
in Pa. by Royal-Liverpool 

Royal-Liverpool group has named 
Robert F. Lenihan, Hugh T. Lewis 
and David G. Sayles state agents in 
Pennsylvania. 

Mr. Lenihan. who will be in charge 
of the Allentown office, joined the 
group in 1941, and has been state 
agent in the Williamsport territory. 

Mr. Lewis, formerly special agent at 
Woodbury, N. J., will be in charge of 
the Williamsport office. 

Mr. Sayles will be state agent in 
Pennsylvania with offices in Pitts- 
burgh. He has been special agent for 
the group in Harrisburg. 


Alamo Field Club Names 
] .T. Dickehut President 


Alamo Field Club has elected John 
T. Dickehut, American, president; 
Wesley Cooper, Superior, vice-presi- 
dent, and J. S. Cunningham, Ameri- 
can General, secretary-treasurer. R. H. 
Bryson, Royal-Liverpool group was 
named to the executive committee. 











Atlanta Group Elects 


Insurance Library Assn. of Atlanta 
aas elected Clarence M. Stovall, per- 
sonnel manager of Fireman’s Fund 
group, president, succeeding D. Lee 
Wicker of Hurt & Quin general agency. 
Other officers are T. E. Hollingsworth, 
state agent of Royal-Globe, and J. Al- 
exander Bartlett, manager of U.S.- 
F.&G., vice-presidents, and George S. 
Hunter, assistant manager of Hartford 
Fire group, secretary-treasurer. 


White Forms N.Y.C. Agency 


David C. White, manager of the 
New York braneh of Caledonian- 
Netherlands group since 1944, has 
formed the David C. White agency to 
operate in New York metropolitan and 
suburban, as well as country and 
worldwide. Peerless has taken over the 
U. S. business of Caledonian. 





Peerless, Bankers & Shippers, Fire 


Association, London Assurance, Man- 
hattan F.M., Netherlands, and New 
York Fire. Key personnel in the 
branch will be retained by the agency, 
which will occupy the same quarters 
at 55 John street. 





Laxton Named Special 
Agent by Camden Fire 


S. Arthur Laxton has been appointed 
special agent for Camden Fire in 
Maine and New Hampshire, with of- 
fices in Portland. Previously, Mr. Lax- 
ton was in the company’s Boston of- 
fice and the home office. 


Gulluck With Buffalo 


C. Lee Gulluck Jr. has been appoint- 
ed multiple line state agent by Buf- 
falo in North Carolina, South Carol- 
ina and Virginia. He will have head- 
quarters in Greenville, S. C. 








Stringfellow to Be 
NAMIA Assistant 


William A. Stringfellow, for three 
years executive secretary of the North 
Carolina association, is joining Na- 
tional Assn. of Mutual Insurance 
Agents as executive secretary. He will 
assist Philip L. Baldwin, who has 
headed the NAMIA staff for 17 
years. Mr. Baldwin becomes general 
manager. 

Mr. Stringfellow practiced law for 
10 years before entering insurance, in 
which he has served for 13 years. He 
became the first full time executive 
secretary of the North Carolina Asso- 
ciation in 1953. He will move from 
Raleigh to Washington. 

Frank E. Wilhoit, assistant to Mr. 
Baldwin for three years, has resigned 
to enter life insurance personal 
production. 


Mutuals Cut Wis. 
Rates tor Garages, 
Commercial Cars 


Mutual Insurance Rating Bureau 
has revised automobile liability rates 
for commercial automobiles and di- 
vision 1 garage risks in Wisconsin, ef- 
fective Jan. 2. The result for commer- 
cial vehicles is a reduction of 17 per- 
cent. For class 5ca, which includes 
vehicles operated by retail stores, util- 
ities, movers, cleaners, etc., rates are 
reduced $14 for Milwaukee, $22 for 
Superior territory, $18 for Kenosha 
and Racine and $7 to $18 in other terri- 
tories. 

The garage revision produces a de- 
crease of 7 percent. 


Estimate $300,000 Loss 
in Il]. Theatre Fire 


A fire which gutted a theater in El- 
gin, Ill. early this week caused an es- 
timated $300,000 loss. 

The Rialto theater was insured for 
$340,000. Publix Great States Theaters 
Co., which leased it from Elgin Opera 
House Co. on a long-term basis, had 
the building insured on a theater form. 
There was no business interruption 
coverage. 

The fire, which injured two firemen, 
occured just before the theater was to 
open. 








S. F. Claim Managers Elect 


E. N. Braag, American Automobile, 
is the newly elected president of San 
Francisco Claims Managers Council. 
Other new officers are Ellsworth Me- 
teer, Liberty Mutual, vice president 
and Lloyd W. Platt, Standard Acci- 
dent, secretary-treasurer. 


Suggests Higher Rate for N. Y. Assigned Risks 


(CONTINUED FROM PAGE 1) 





er the compensatien they receive from 
assigned risk business is too low. Al- 
so, the plan does not in any appre- 
ciable measure keep undesirable risks 
off the highways so long as they have 
driver licenses. However, the report 
goes on, the plan fulfills the impor- 
tant function of providing a means of 
obtaining insurance for a great many 
persons who might not be able to ob- 
tain it otherwise. 

“It is thus serving to provide pub- 
lic protection for the payment of ac- 
cident claims where the liability of 
the motorist is involved, and in a 
manner and method found up to now 
to be generally agreeable to most all 
concerned, as a private undertaking 
with government supervision and co- 
operation,” the report points out. 

Considering the rapid growth of the 
plan, the progress made in the time 
of processing the applications is very 
good, the report continues. However, 
there are still some occasional com- 
plaints about delays. Some delays 
have been due to misstatements and 
omissions by producers acting for 
applicants in completing applications. 
Some producers have been negligent 
in ascertaining the facts concerning 
the applicant’s background, driving, 
accident and related records, needed 
to respond properly to the questions 
set forth in the applications. With the 
producer’s increase in experience with 
assigned risks, these delays are being 
reduced and at present are not too 
numerous when compared to the vol- 
ume of business written through the 
plan. 

There are also some delays by com- 
panies in issuing policies, and the ex- 
aminer suggests that insurers trans- 
mit to the plan the date each policy 
was issued so that a check can be 
made to ascertain compliance to the 
prescribed time, which is two working 
days from the time of receipt of as- 
signment. 

The loss ratio produced by assigned 
risks are consistently excessively high, 
and Mr. Rothbart suggests that an 
analysis and reevaluation of the plan 
be made so that proper steps can be 
taken to alleviate the situation, and 
to apply such remedies in proportion 
to the degree each class contributes 
to the high loss ratios. He also sug- 
gests that experience be reported sep- 
arately for private passenger and com- 
mercial cars. In this connection it is 
noted that the ceiling on the sur- 
charge has been increased from 25 to 
35% in the latest revision of the rules 
of the plan. 

The report states that risks are as- 
signed in proportion to the premium 
writings of each company. Conceiv- 
ably a company may get mostly risks 
that produce severe loss ratios, and 
vice versa. There should be some 
means of equalizing distribution loss- 
wise. Perhaps it would be more equit- 
able to pool the losses in proportion 
to premium writings, he suggests. 
This, the report admits, may entail 
complications and situations abhorrent 
to insurers. Any such idea would re 
quire thorough discussion and analy- 
sis in any event. 

Consideration should be given, the 
report states, to solving the situation 
in which a motorist has a driver’s 
license but is not eligible for insur- 
ance under the plan. With compul- 
sory, it is imperative that proper pro- 
vision be made to cover all motorists 
with a driver’s license who aren’t able 
to obtain coverage through normal 
channels. 

The preferred risk rating plan ex- 


cludes from its provisions risks as. 
signed under the New York AR plan. 
This rule should be clarified to in- 
dicate that the exclusion applies only 
to those risks subject to a surcharge’ 
under the plan. 

A standard procedure should be es.” 
tablished on assigned risks relative to 
insurers having a dividend plan and 
insurers writing at a deviation from’ 
manual rates. | 
The plan also should be amended to j 
indicate that excess limits will not be 
denied to clean risks through the plan, | 
and that such risks will be treated as” 
normal business, the report recom- 
mends. ; 





* 

Mr. Rothbart calls attention to al 
fact that of 109,470 new applications 
processed in 1955 only 23,358, or about 
21%, were required to file evidence of 
financial responsibility at the time of 
applying for coverage. The figures in| 
other years were: 1941-43, 43%; 1944, 
62%; 1945, 56%; 1946, 61%; 1947, 
67%; 1948, 35%; 1949, 34%; 1950,, 
43%; 1951, 26%; 1952, 21%; 1953} 
21%; 1954, 25%. 

Mr. Rothbart also notes that of all 
policies issued since conception of the 
plan about 35% were not renewed by 
insured up to and including 1954, and 


48% up to and including 1955. For 
other years these were: 1955, 59%: 
1954, 18%; 1953, 46%; 1952, 44%: 
1951, 51%; 1950, 45%; 1949, 49%; 
1948, 33%; 1947, 21%; 19846, 26%; 


1945, 27%; 1944, 17%; 1941-43 20%. 

Apparently most of those not taking 
renewals were able to obtain insur- 
ance through normal channels, accord- 
ing to the report. There are rather 
sharp fluctuations in renewals accept- 
ed by insured, which might indicate 
the insurance market at that time. 

On regular business the producer 
keeps commissions on written premi- 
ums, on assigned risks he retains com- 
missions only on the earned portion of 
the premium. He is paid from 5 to 
10% commission, which is lower than 
on other automobile business. How- 
ever, the report points out that many 
brokers follow the practice of making 
a nominal charge for assisting in mak- | 
ing out insured’s application. Thus 
the producer on the assigned risk re- 
ceives a commission for his services 
even though the risk is assigned to a 
direct writing company. 

e e e 

Insurers that write automobile busi- 
ness at a discount or pay a dividend 
may be in the position of rewarding | 
insured with a bad accident record 
who is in the assigned risk plan. The 
report states that this situation has 
been reduced to a minimum in New 
York because most independent and 
deviation filers have made additional 
filings with the department under 
which assigned risks are written at 
manual rate filed by National Bureau 
and Mutual Bureau. Insurers also 
have filed separate dividend classifi- 
cations so that assigned risks are ex- 
cluded from dividend payments. The 
report recommends a standard pro- 
cedure to prevent possible discrimina- 
tion. 

Experience under the AR plan is 
quite bad, the report notes. All auto- 
mobile liability insurance showed a 
loss ratio in 1950 of 55%, in 1951 it 
was 54, in 1952 it was 47, and in 1953 
it was 45. Comparable ratios under 
AR were 92% for 1950 and more than 
100% in each of the other three years, 
including surcharges. 

When the volume of premiums on 





assigned risks was small or moderate, 
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the loss ratio did not present too seri- 
ous a Situation, Mr. Rothbart points 
out. But since 1947 the volume has in- 
creased tremendously each year and 
now has reached a total important 
enough for action, in view of the se- 
vere loss ratios. The volume of AR 
premiums now represents approxi- 
mately 5% of total automobile premi- 
ums. (This is well before the begin- 
ning of compulsory.) Hence, the re- 
port’s recommendation for a reevalu- 
ation of the entire AR rate structure. 
Necessary adjustments should be in- 
itiated, and they should be based on a 
thorough analysis of experience with 
respect to private passenger and com- 
mercial vehicles separately, risks with 
accident records when assigned, risks 
without accident records when as- 
signed, and youthful drivers. 

In 1950 and 1951 National Bureau 
erected certain new codes to tabulate 
the experience on assigned risks by 
surcharge categories. The pattern of 
the figures produced by this study 
showed only that the surcharges fell 
far short of producing anything close 
to a decent loss ratio, and that, on this 
evidence at least, the surcharges do 
not in any respect level out the expe- 
rience since the ratios move both up 
and down as the surcharges rise. For 
example, at the no surcharge level the 
loss ratio is 124, at the 15% level 105, 
at the 25% level 89, etc. 

Earned premiums on assigned risks 
had climbed in 1953 to $14,557,786, 
compared with $8,063,073 in the pre- 
ceding year and to $2,863,260 in 1951. 





Transnational of Los Angeles has 
received its certificate to write fire 
and automobile business in California 
and Reliable of Dayton has been li- 
censed to write multiple lines in the 
state. 


Green Succeeds 
Goeller at N. Y. for 
London & Lancashire 


Joseph T. Goeller, secretary of Lon- 
don & Lancashire in charge of the 
New York office, has retired after 54 
years with the company. He will be 
succeeded by H. K. Green. Mr. Goeller 
started with the company in 1902 as 
a junior clerk in the fire department. 
He was named New York secretary in 
1929. He was vice-president of Safe- 
guard and London & Lancashire In- 
demnity and was former chairman of 
New York Fire Patrol. 

Mr. Green also has been vice-presi- 
dent of Safeguard and London & Lan- 
cashire Indemnity. He will serve in a 
similar capacity for the new Safe- 
guard, the corporation resulting from 
the merger of the three domestic com- 
panies, and manager of the New York 
office of London & Lancashire and 
Law Union & Rock. 


McTott to Aetna 


Fire Marine Post 

William H. McTott has been named 
supervisor of the ocean marine de- 
partment at the home office of Aetna 
Fire group. He joined the group in 
1949 and has been a member of the 
ocean marine department since then. 








Great American Promotes 


Aune in Farm and Hail 


Great American has promoted A. O. 
Aune to assistant manager of the farm 
and hail departments to succeed M. R. 
Strong. Mr. Aune was formerly at San 
Francisco, and prior to that was spec- 
ial agent for the farm and hail de- 
partments for Illinois at Springfield. 





A New Star 


. IN THE INSURANCE FIELD! 


Yep, Alabama General Insurance Company is 
making insurance men sit up and take notice. Since 
its organization one year ago, Alabama General 
Insurance Company has made giant strides. 


Why don’t you join the growing list of insur- 
ance agents writing Alabama General policies. 
Alabama General Insurance Company of Mont- 


gomery now is licensed in Alabama, Louisiana 
and Florida—and we're still growing. 


Send inquiries to: 


ALABAMA GENERAL INSURANCE COMPANY 


P. O. Box 7021 e 1602 Highland Avenue @ Montgomery, Alabama 


Has Risen... 
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J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 


Adjusters All Lines 


Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 





In the Insurance Industry 


WORK eens SERVICE 


Ralph A. Work, 
General Adjuster for the Companies 
132 Nassau St. WO 2-3913 
24-HOUR SERVICE—Residence Phone RA 9-2966 














ASSOCIATED CLAIM SERVICE, INC. 


John S. Tasch, President 


ADJUSTERS 


For the Companies and Self- 
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209 W. Jackson Blvd. Phone WE 9-6233 

















JOHN H. HUNT & CO. 


330 So. Wells St Chicago 6, Il. 
Investigators and Adjusters 
ALL tL t- r 
l., Gary, res See Tan Nordhwestern. ind. 
Waukegan Branch: 


Tel Die 6-88 
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D. J. SCOTT & SON 


302 Home Savings & Loan Bldg. 
Rie, mie 3, Ohio 
one Riverside 6-4661 
Night: sTerting 26434 and te 83978 
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35 Years Experience 24 Heur Service 














R. L. LYNCH AND COMPANY 
Home Office 


Springfield, Ilineis 
Illinois Branch Officee 
Alton - Belleville - Decatur 





THOMAS D. GEMERCHAK 
Insurance Adjustments 
All Lines 


416 Citizens Bldg., Cleveland 14, @hio 
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R. S. LANBEN ADJUSTMENT CO. 


83 So. High Street - Suite 410 
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Jacksonville - Peoria Night: Hudsen 8-578 - Franklin 2-8376 
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MICHIGAN 


C. R. WACKENHUTH AND SON 


C. R. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 


301 Mid-Continent Bidg., Tulsa, @k! 
Phones LU 2-5460 - Ppa 
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SUR MEE ASLASTERS 
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Tandy & Wood Bidg. - Idaho Falls, idaho 
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A. H. DINNING COMPANY 


ROBERT G. THOMAS, President 


INSURANCE ADJUSTERS 
Free = Buil 


Detroit 26, Michigan 
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ROY H. SCHALLER & CO., INC. 
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igat & 


‘(ieee Offic ice 
Bankers Bidg., 208 E. banger Ave. 
Telephone 1-4048 
Chicago Office 
460 Ins. Exchange Bidg., 175 W. Jackson Bivd. 
Telephone WAbosh 2-3541-2 








TORONTO-CANADA 





the OLOFSON CO. 


Serving Minnesota since 1940 

Plymouth Bldg 

24 hour phone - Capitol 4-0066 
Bran 


hes 
112 East Sixth St-—St. Paul 
1st Natl. Bank Bldg.— Rochester 

















ADAMSONS, LTD. 


atablished 1394 
Fire-Inland Marine- Casualty 
& Auto- ADJUSTERS 
16 Lines to Serve yeu. 

Our cars are with radio 
for fast t service. 
P $ 3-6223 
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Middle Atlantic Manager. 


Room 
I. Zoll, 


ST. LOUIS 2, MO.—221 Pierce Bidg., Tel. Chest- 


nut 1-1634. Geo. E. Wohlgemuth, Resident 
Manager. 


SAN FRANCISCO 4, CAL.—Flatiron Bldg., 544 


Market St., Tel. Exbrook 2-2054. Richard G. 
Hamilton, Pacific Coast Manager 











Ingredients for a Successtul Forum 


One activity in the business which 
has grown and spread is the conduct of 
and participation in I Days, seminars, 
clinics, and the like. These have the 
purpose of informing the producers of 
changes and developments in the bus- 
iness. With the number and signifi- 
cance of such insurance changes and 
developments in recent years, the num- 
ber and value of these forums have 
greatly increased. These auxiliaries to 
formal education, these variations of 
agency conventions, make real contrib- 
utions to the working education of the 
practicing producer. 

However, to some degree they have 
tended to grow up like Topsy. Some 
have turned out highly successful. 
Others have failed. 

Since groups which sponsor educa- 
tional meetings for producers already 
are beginning to plan spring programs, 
what can they do to be more certain of 
success? What can they avoid doing 
that will decrease the chances of fail- 
ure? After all, producers spend $50 to 
$100 a piece and take a day or two 
away from production to attend. That 
is enough of an investment to make 
them judge closely the quality of what 
they get. 

Obviously, the necessary physical 
and financial arrangements must be 
made. These may present some diffi- 
culties, but they are not complicated. 

The factor which seems to have 
most to do with the success of a meet- 
ing is the selection of a subject matter. 
Probably the main reason why at- 
tendance at some I Days, clinics and 
the like is small, and the meetings fail, 
is the selection of a topic that is not 
timely or of wide interest. 


These days, there is an unusually 
wide choice of such items. For some 
time, there has been a steady parade 
of important new forms and packages. 
Their full implications for the produc- 
er will not be fully explored for a long 
time. The prairie fire of compulsory is 
burning across the country. Several 
systems of insurance distribution have 
come into prominence, and that of the 
lecal independent agent, traditional 
since fire and casualty began in this 
country, needs reexamination, study, 
and possible strengthening. Agency 
management is a vital, wide open top- 
ic at any time. Agency ownership and 
continuity constitute a good subject al- 
most anytime. Public relations, adver- 
tising and selling are topics that need 
a great deal of exploration in today’s 
highly competitive circumstance, and 
most producers realize it. 

Another frequent cause for agent 
disappointment with an I Day, or for- 
um, is the allotment of too little time 
for group participation. Even the most 
competent and eloquent speaker is not 
appreciated unless he allows sufficient 
time for group discussion. In general, 
the most successful meetings are of 
the workshop, not of the lecture, type. 
But if the meeting is to be a workshop 
in reality, the moderator must main- 
tain a tight time schedule, limit each 
panelist’s presentation, and have 


enough time for a real audience dis- 
cussion. 

With the physical and financial ar- 
rangements made, and the subject and 
s‘yle of presentation agreed upon, the 
next step is to select a panel to lead 
the discussion. Most areas of the coun- 
try have producers and company rep- 
resentatives qualified to lead discus- 
sions on the subject. However, for pro- 
motional purposes, out-of-town talent 
has considerably more drawing power 
than that recruited locally. Even with 
out-of-town talent, a local producer or 
company representative should be 
available to assist panel members on 
questions that have a strictly local 
bearing. 

Once in a while, a forum will turn 
cut badly because panel members be- 
gin to argue among themselves, often 
on minor points, and the audience is 
forgotten. This possibility can be avoid- 
ed if, following the preparation of the 
program, panel members are requested 
to correspond with each other and in- 
terchange material. In this way, dupli- 
cation and conflicts may be discovered 
and eliminated. Copies of the corres- 
pondence should go to the committee 
chairman for review and suggestion. 

One way to emphasize the workshop 
character of the meeting is to select a 


and the ability to extricate a situation 


before i: deteriorates beyond rescue. 


The f.nal step is to sell the program 
to the b tsiness. Here, biographical ma. | 
terial or the panelists should be in-/ 





cluded vith the other essential infor- | 
mation about the program. If the ma- 
terial presented in an attractive 
folder for mailing purposes and dis- 
patched to the potential audience in ~ 
an orderly way, the results almost al- ; 
ways are gratifying. Those with ex- | 
perience in these matters advise at 
least three mailings. The first should 
go out approximately two months | 
ahead of the date, the second three | 
weeks before, and the final one q/ 
week in advance. 


is 


rs kernels 


Meetings of this kind have estab- 
lished themselves in the business and | 
today are properly regarded as an im- 
portant vehicle for the education and 
direction of producers and production 
effort. Since local agents are inde- 
pendent, they are also “uncontrolled.” 
They constitute a captive audience for | 
no one. Consequently, they have to 
responsibility for their own 
education, they must submit to it Vol- 
untarily, and through meetings of the 
forum or workshop kind, they set up 
and carry out their own educational 
process. The instrument is a good one, 
and it would be a shame to have it fall 
into disrepute because it is too often 
improperly employed. 


assume 


— 








PERSONALS 


David W. Brown, whose father, 
Lloyd W. Brown is the vice-president 
in the western department of Loyalty 
group, is one of the principal authors 
and a performer in the Princeton Tri- 
angle Club show, “Take a Gander,” 
which had its Chicago performance 
last Friday. 


Mrs. Babette Kornblith, whose hus- 
band Howard C. Kornblith is vice- 
president of Eliel & Loeb agency of 
Chicago, will have exhibits of her 
paintings in Mexico City and Paris in 
1957. Mrs. Kornblith’s exhibit in Mex- 
ico City will be Jan. 29 through Feb. 
17, and in Paris from Oct. 1 through 14. 


Eugene C. Stevens, local agent of 
Southern Pines, N. C. was the recipient 
of the Kiwanis builder’s cup,, awarded 
him by Sandhills Kiwanis club. The 
cup is given for unselfish personal 
service, without hope of personal gain. 


DEATHS 


JOHN E. MURPHY, 67, head of the 
boiler and machinery department of 
Royal Indemnity until his retirement 
three years ago, died of drowning at 
Ft. Pierce, Fla. He joined Royal in 1919 
as safety inspector in Chicago. Prior to 
that he had been with Aetna group, 
Massachusetts Bonding and New Eng- 
land Casualty. 


RAYMOND S. WALSH, 54, senior 
partner of O’Rourke & Co. agency of 
Fort Wayne, died. He was a graduate 
of Illinois Tech and was with Michigan 
Inspection Bureau before going in the 
agency business in Detroit in 1935. He 
was with Crum & Forster in the In- 














diana field until joining O’Rourke & 
Co. Mr. Walsh was a CPCU. 

EUGENE E. HUGHES, 81, local 
agent for 50 years at South Orange, 
N. J., until he retired three months 
ago, died of a heart ailment at New | 
Smyrna Beach, Fla. 

ROBERT VAN IDERSTINE, 58, long 
engaged in the reinsurance field, died | 
at his home on Gibson Island, Md. A 
former mayor of Tenafly, N. J., at his 
death he was president of Trade Assn. 
Underwriters of Baltimore. He entered 
the business in 1918, was with the 
Holborn Agency Corp. of New York,/| 
1922-46, and was with Leonhart & Co.,! 
Baltimore, 1949-51. | 

WILLIAM G. MATTOX, 56, officer 
of the Philadelphia agency of Wagner- 
Taylor, died there after a short illness. | 


WILLIAM B. WATKINS, 84, found-— 
er and president of the Cleveland’! 
agency that bears his name, died at 
University hospital. He moved to Clev- 
eland in 1892 to join the old Commer: ! 
cial National Bank. In 1908 he started | 
William B. Watkins, Inc., soon be-| 
coming a leader in auto insurance ast 
a representative for Travelers. 

CHARLES E. SWAN JR., assistant 
manager of the Brooklyn office of 
Home, died. He had been with Home 
since 1929. He was appointed assist-! 
ant manager at Brooklyn in 1949. 


JAMES A. DUFFY, 62, local agent 
in Great Falls, Mont., died. 


Mutual Club of Columbus 


Names Syfert President 


Mutual Insurance Club of Columbus 
will be headed during 1957 by R. K. 
Syfert, assistant actuary of Nationwide 
Mutual. J. S. Munsell, fire manager of 
Beacon Mutual Indemnity, is the new 
vice-president and R. C. Trautman, 
casualty underwriting manager of 








Grange Mutual Casualty, is secretary. 

















1957 


ee, 
—— 


le of 
is re- 
rtness 
lation 
Due. 

gram 
1 ma- 
e in- 
infor- 





ssn: 


> ma- | 


iCtive 

dis- 
ce in 
st al. 
L e@X- 
se at 
nould 


January 3, 1957 


HFieNATIONAL UNDERWRITER 








19 








Cal. to Investigate 
Hopps’ Connection 
With New Reciprocal 


Stewart B. Hopps, whose activities 
over the years have brought him con- 
siderable notoriety and several major 
lawsuits, two of which are pending in 
California, is again in a “situation” 
with the California insurance depart- 
ment over an application for a certifi- 
cate of authority to establish and op- 
erate a reciprocal. 

The department on Dec. 17 held up 


the application of Union Underwriters 
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Inc. proposed attorney-in-fact for 
Union Insurance Exchange of America, 
pending a hearing to be held Jan. 15, 
with Commissioner McConnell partici- 
pating. 

According to the story of the de- 
partment, the president of Union Ex- 
change is listed as Harold Burk, who 
has been associcated with Mr. Hopps 
in the past, and this is reported to 
be the reason for holding up the appli- 
cation, which had met all other finan- 
cial requirements until, a hearing into 
the entire setup is explored. It is re- 
ported that it is proposed that the new 
exchange would reinsure all of its bus- 
iness with Alabama General of Mont- 
gomery, incorporated last year and 
which, according to the California de- 
partment, recently borrowed $100,000 
from “persons unknown” and which 
the department “believes” has been 
advanced to the proposed Union Un- 
derwriters. Commissioner McConnell 


' wants to know if Union Underwriters 


is the real party at interest and not 
merely being used as a subterfuge for 
the Alabama company to _ operate 
through it in California. 

The California department also 
wants to know “that another person, 
persons or organization is not in fact 
an undisclosed real party in interest, 
and has financial gain and to the det- 
riment of subscribers, creditors and 
the general public.” 

Mr. Hopps now has suits of $7,940,- 
000 against him over the defunct 
Rhode Island, and for $2,809,701 filed 
against him in federal court in San 
Francisco by the receiver of Inland 
Empire of Salt Lake City. 

Interviewed by the San Francisco 
Examiner last Friday, Mr. Hopps de- 
nied having any direct interest—tfi- 
nancial or otherwise—in the formation 
of the exchange. Mr. Hopps said he 
gave some of his “expert advice” to 
the organizers in preparing the set-up 
of the exchange but that he was in no 
other way connected with it. Harold 
Burk, formerly associated with Mr. 
Hopps and president of the new or- 
ganization, also said that Mr. Hopps 
had no direct connection. 

Jack Piver of San Francisco, who is 
public relations manager for Stewart 
Hopps, quotes Mr. Hopps in a news 
release as saying: 

“The California insurance depart- 
ment’s charges are ridiculous. It is 
true that Burk formerly worked for a 
corporation in which I owned stock, 
but what of it? If I buy stock in the 
Fireman’s Fund, would the depart- 
ment try to close up that company?” 


F.4C. Gets NYC Bond 


Brookfield Construction Co. of New 
York was awarded a $9,600,000 con- 
tract by New York City for construct- 
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Insurance Specialists 33 years 
Operating in California exclusively 
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ion of a portion of the Brooklyn- 
Queens connecting highway. The per- 
formance and payment bonds were 
furnished by Fidelity & Casualty. Co- 
sureties were Aetna Casualty, Hart- 
ford Accident, Maryland Casualty and 
American Surety. The producers were 
Smith & Wund of New York. 


W. E. Krafft, Veteran 
Surety Expert, Retires 


After 37 years of service with Con- 
tinental Casualty, Walter E. Krafft, 
surety vice-presi- 
dent, retired un- 
der the compul- 
sory retirement 
program Dec. 31. 
He will open his 
own. brokerage of- 
fice in the Insur- 
ance Exchange 
building, Chicago, 
specializing in 
surety bonds re- 
quired by con- 
tractors, a field in 
which he is a rec- 
ognized expert. 

Mr. Krafft started his Continental 
Casualty career in 1919 when he an- 
swered a blind advertisement while 
still in his uniform as a lieutenant 
commander. His first job was secre- 
tary to the vice-president and general 
counsel, and three years later, when 
the company entered the surety busi- 
ness, he asked for a transfer to that 
department. In the next two years, 
Mr. Krafft learned the surety busi- 
ness so well he was named chief sur- 
ety underwriter, and he was largely 
responsible for building up the de- 
partment. He was elevated to vice- 
president in charge of surety opera- 
tions in 1942. 








Walter E. Krafft 





Home Broadcasts Xmas 


Carol Program in N. Y. 

Home broadcast its 19th Christmas 
carol program over loudspeakers 
throughout the New York insurance 
district to touch off the four-day holi- 
day weekend. 

About 65 men and women of the 
company’s combined glee clubs sang 
to the accompaniment of the orchestra 
of the 59 Maiden Lane club, company 
employe organization. Following the 
carols, Kenneth E. Black, president, 
presented 55 charwomen, serving the 
head office, with Christmas baskets. 


ALC, LIAA, HIAA File 
Briefs on FTC Jurisdiction 


(CONTINUED FROM PAGE 1) 
issued several years ago. In the case 
before the court, FTC claims jurisdic- 
tion over the interstate advertising of 
A&sS insurers. 

The HIAA brief emphasizes the 
same major issues as the brief filed 
by American Life Convention and 
Life Insurance Assn. of America. 

Because some members of HIAA 
are not members of ALC or LIA or 
are not in the life insurance business, 
the HIAA members felt they should 
be represented by their own associa- 
tion rather than joining in the ALC- 
LIA brief. 

The HIAA brief lays considerably 
more stress on the case of Prudential 
vs Benjamin than the ALC-LIA brief 
does. This was a case in which, ac- 
cording to the brief, “the Supreme 





Court construed the McCarran act as 
an expression of congressional consent 
to-a state tax on insurance which, but 
for such consent, would have been un- 
lawful as placing an undue burden on 
interstate. commerce.” 


St. Louis School Board 


Decides for Self Cover 


ST. LOUIS—St. Louis board of edu- 
cation by a 6 to 5 vote Dec. 27 re- 
jected a plan for the placing of some 
$90 million in fire and EC insurance 
on its buildings with some 15 insurers. 
Apparently this brings to a close a 
drawn out debate as to what program 
should be adopted for the school in- 
surance. 

After rejecting the insurance plan, 
suggested by a special committee of 
Insurance Board of St. Louis, the 
board of education, meeting as a com- 
mittee of the whole, decided to add 
to its own self-insurance fund, which 
now totals $325,000. The amount to be 
added annually to the self-insurance 
fund is yet to be determined. Nothing 
has been put into it for three years. 

The proposal to buy $90 million of 


insurance at a premium of $75,000 a 
year was opposed by several board 
members who noted that damage to 
school properties by fires had been 
less than $25,000 a year and said it 
would be better to invest $75,000 in 
some type of interest-bearing securi- 
ties. Those in favor of the plan pointed 
out that the present fund of $325,000 
would not cover the cost of replacing 
any one of the 114 buildings in the 
school system in the event of a torna- 
do or other catastrophe. 





Atlantic Casualty Changes 
Names, Organizes Life 


Company Running Mate 


Atlanta Casualty has changed its 
name to Motor Club of America Ins. 
Co. and has organized a new running 
mate, Motor Club of America Life 
which began business Jan. 1 
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INSURANCE OPPORTUNITY 


Sixty-five year old successful general in- 
surance agency in Cleveland desires to fill 
position of Fire department Manager. 
Candidate should be between 30-40 years 
of age, graduate of technical school, 
familiar with analytical rating system, 
sprinkler installations and special hazard 
underwriting. Preference for Northeastern 
Ohio residents and holder of C.P.C.U. 
designation. To man with desire to demon- 
strate personal sales ability backed by 
thorough knowledge of business and gen- 
eral all-around competency remuneration 
commensurate with experience and results 
is available, with ultimate opportunity to 
become principal in the corporate agency. 
Write giving full experience details, pres- 
ent employment, family and_ military 
standing to Box R-99, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








NORTHERN ILLINOIS 


tabliched 


Old stock company has 





CASUALTY SALES EXECUTIVE 


A Stock Casualty Company operating in 
the middle west with an established agency 
plant, offers an excellent opportunity for 
an aggressive Sales Executive who is thor- 
oughly experienced in the production of 
casualty insurance. Please furnish full de- 
tails concerning experience, age, family 
status, and salary requirement. Replies will 
be confidential. Address Box S-4, c/o 
The National Underwriter Co. 
175 W. Jackson Blvd. Chicago 4, Ill. 








FIRE FIELDMAN 
IN OHIO 


Wonderful opportunity for well qualified 
and experienced fire fieldman. Ohio terri- 
tory for multiple line stock company. All 
correspondence will be treated confiden- 
tially. Reply in detail to Box R-92, c/o The 
National Underwriter Co., 175 W. Jack- 
son Blvd., Chicago 4, Ill. 











for experienced Fieldman in Northern Illinois 
excluding Cook County. Prefer man between 30- 
45 years of age. Please state education and 
experience. Write J. L. Brown, Jr., The Camden 
Fire Insurance Association, 5th and Federal 
Streets, Camden |, New Jersey. 








FIELD MAN 


Unusual opportunity to grow with new, 
Miami based company. Special agent ex- 
perience desired in fire and title insurance 


lines. P. O. BOX 680, Miami Beach, Florida. 





INLAND MARINE 


SPECIAL AGENT 


or 

MICHIGAN 
Headquarters Detroit. Excellent opportunity for 
experienced producer. Submit résumé, complete 
employment and educational background, and 
salary expectancy. Box R-96, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chicago 
4, Tl. 











CASUALTY ADJUSTER 


Experienced Casualty man needed to work terri- 
tory out of Indianapolis. Also similar opening 
Indiana. GENERAL ACCIDENT, 
1835 


in Evansville, 
FIRE & LIFE ASSURANCE CORP., LTD., 
North Meridian Street, Indianapolis, Ind. 





WANTED 
SPECIAL AGENT. Leading Casualty Com- 
pany; Compensation, Automobile, Liabil- 
ity, Fire. Travel out of Nashville, Tennessee. 
Car and Expenses furnished. Address Box 
R-97, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








CLAIM ATTORNEY AVAILABLE 


Multiple Line company employee, highest quali- 
fications, wide experience in all lines as adjuster, 
company attorney, assistant claim manager; 
desires greater opportunity in position of Super- 
visor, Claim Manager, or Office Attorney. Ad- 
dress Box S-2, c/o The National Underwriter Co., 
175 W. Jackson Bivd., Chicago 4, Ill 








AGENCY CONNECTION WANTED 


Aggressive field organization desires general 
agency contract with sfock company for fire 
and casualty agents in mid-west. Wide banking 
contacts to produce quality business for top 
commissions. Address Box S-I, c/o The National 
i Co., 175 W. Jackson Blvd., Chicago 








INSURANCE ANALYST 
Immediate position with nationally known Serv- 
ice Company. Requires knowledge of fire, some 
casualty. Moderate travel, salary based on abil- 
ity. Furnish experience data, education and age. 
Address Box S-3, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 
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Late News Bulletins... 








(CONTINUED FROM PAGE 1!) 
more larger fires. Property losses in the Malibu Beach area of California in 
December promise to be the largest single fire loss with the Brooklyn pier fire 


second, according to NFPA. 


Merger of Glens Falls Unit Okayed 


Merger of Commerce and Glens Falls Indemnity and liquidation of Glens 
Falls Corp. were accomplished at year end. The premium financing of Glens 
Falls Corp. is being taken over by the new Glenway Corp., a wholly owned 
subsidiary. Stockholders voted 86.7% in favor of the merger with no dissents. 
The exchange of stock was one for one. The merger increases capital of Glens 


Falls from $3,250,000 to $6,500,000. 








Two Ohio Mutuals Merge 


Two of Ohio’s oldest mutual com- 
panies, Knox County Mutual, Mt. 
Vernon, and Richland Mutual, Mans- 
field, have merged to form Richland- 


Knox Mutual of Mansfield. Knox 
County Mutual was organized in 1838 
and Richland Mutual was incorporated 
12 years later. The company in ratio 
of assets to liabilities will be one of 
the strongest in business. 
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B. & R. EXCESS CORPORATION 


EXCESS BROKERS 


Full Facilities for the Broker 


SURPLUS LINE—EXCESS LIMITS—OCEAN MARINE 
ERRORS AND OMISSIONS 
REINSURANCE (Facultative & Treaties) 


RAYMOND E. KARLINSKY—JOSEPH NEULINGER—WILLIAM H. MALONE 
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26 Court Street 
Brooklyn, New York 
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Three Members of 
Phoenix of London 
Group Are Merged 


Columbia of New York, United Fire- 
men’s and Phoenix Assurance of New 
York of the Phoenix of London group 
were merged Dec. 31 into Phoenix As- 
surance of New York, which will show 
a consolidated statement surplus in 
excess of $20 million. Capital of Phoe- 
nix of New York has been increased 
from $3 million to $5 million. 

J. R. Robinson, president, said the 
consolidation is being made to en- 
large resources and to simplify op- 
erations. There will be no change in 
management or company policy. The 
companies comprising Phoenix of Lon- 
don group hereafter will be Phoenix 
of New York, London Guarantee and 
Union Marine & General. 

Phoenix of New York (formerly 
Phoenix Indemnity) was organized in 
1922 and became a multiple line in- 
surer at the end of 1955, having 
merged with the U. S. branch of 
Phoenix of London. 

Columbia was organized in 1901 as 
Columbia of New Jersey and changed 
to Columbia of New York in 1939. 

United Firemen’s was organized in 
1860 as United Firemen’s of Philadel- 
phia and changed to United Firemen’s 
in 1953. 

In 1935, management of all compa- 
nies in the Phoenix of London group 
was combined and operations in the 
home office and field were coordi- 
nated. 


K. C. Reciprocal 
to Be Liquidated 


JEFFERSON CITY—Circuit Judge 
Blair has ordered the liquidation of 
International Indemnity Exchange, a 
Kansas City reciprocal with some 12,- 
000 policyholders, by Superintendent 
Leggett of Missouri. The company had 
been stopped from doing further busi- 
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By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, Jan. 2, 1957 
















































Bid Asked 
I TID incon. ctccsccsitcrccsccacinices 123 
NINE RNIN desde plated ink capstineblickebatahineds 62 
Aetna Life 172 
Agricultural 29 
American Equitable 32 
American, (N.J.) 0... 24% 
American Motorists .. be y 11% 
American Surety ...........cccccccesseseeeee 17% 18% 
Boston 32 33% 
ST BUD icsiisiicensncccnnnttcccbsmesccaveied 25% 2634 
Continental Casualty ...... 79% 81 
Crum & Forster com. ..... 57% 59 
ee 31% 33 
Fire Association ...... 41% 43 
Fireman’s Fund ...... 50 52 
Firemen’s, (N.J.)_ ...... 32% 34 
General Reinsurance 45 4612 
Glens Falls .................... 33 3412 
Globe & Republic ...... 17% 18% 
Great American Fire 31% 33 
Hartford Fire .............. . 134 138 
Hanover Fire ....... . 35% 3612 
gS eee 40 41 
Ins. Co. of No. America ... 94 96 
Maryland Casualty .............. . We 31% 
Mass. Bonding ............... 28% 294 
National Casualty  .............:cccssssssees 63 Bid 
National Fire ............ 86 90 
National Union ............... 36 37 
New Amsterdam Cas. ... 40 41% 
NOW PramMpehire ..0.0.....cccccccsscscososocscee 34% 36 
North River 31 3232 
REE III > 0.5 isxccbssantpiscseckbecessdbsclece 23 25 
a a ae 6812 70 
Prov. Wash. 18% 19 
SRL OF ADI, ssssoccsvescvantsessiecsncurcans 4412 46 
Security, Conn. ........... 29% 3034 
Springfield F. & M. .. 44 4512 
Standard Accident ....0.....0......c008 46 48 
Travelers 68 69 
U.S.F. & G. 62 6312 
Be Ts IO ssvcsncsnisnicncisiction 24 25% 


ness under an order issued by Judge) 
Blair Dec. 15. : 

Orders signed by Judge Blair Dec) 
26 authorized Mr. Leggett to take 
charge of the assets and business of 
the exchange, and provided for the) 
appointment of former Missouri Attor.” 
ney General J. E. Taylor as attorney) 
for him in the cases involving the ex. 
change and American Mutual Casual.” 
ty of Kansas City 

International Underwriters Inc. of 
Kansas City has been attorney-in-fact 
for the exchange and has also had a 
managerial contract with American 
Mutual Casualty and was the prin. 
cipal stockholder of American Service’ 
Life of Kansas City. 

Superintendent Leggett said a mo- 
tion seeking dissolution of American 
Mutual Casualty would be filed with 
Cole county circuit court here within 
the next several days. American Mu- 
tual Casualty has been inactive for the 
past two years. 

Judge Blair has also authorized Mr, 
Leggett to attempt the rehabilitation 
of American Service Life, and Mr. Leg- 
gett has indicated he believes there is 


a good chance to put the life company | 


back on its feet financially, probably 
through reinsurance. 

No one appeared for the insurance 
companies at the brief hearings before 
Judge Blair in his chambers. 

In an injunction suit filed earlier 


in the month against International In- | 


demnity Exchange, Mr. Leggett de- 
clared the department had reason to 
believe the reciprocal was insolvent. 
Policyholders are mostly Negroes liv- 
ing in the St. Louis and Kansas City 
areas. 


W. Va. Agents Plan 
I-Day for Feb. 18 


West Virginia Assn. of Insurance 
Agents will sponsor its second I-Day 
in Huntington Feb. 18. 


DEATHS 


ROBERT S. PEIN, 65, founder and 
chairman of State Auto Mutual of 
Ohio, died at Mount Carmel hospital, 
Columbus. He was recovering from a 
foot amputation due to a diabetic con- 











dition. Mr. Pein was with Standard Oil © 


in Indianapolis before the first war, 
and after service was with an automo- 
bile insurer. He started State Auto at 
Columbus on borrowed capital and in 
a rented room, and it has grown to one 
of the largest mutual companies in 
Ohio. He was active in a wide number 
of civic enterprises. 

CLARENCE A. McCOY, 60, secre- 
tary of Nebraska Hardware Mutual, 
died at Lincoln. 

DWIGHT P. SMITH, 68, retired 
vice-president of Lumbermens Mutual 
of Mansfield, O., died of a heart attack. 


FAY W. CLEMENS, 58, local agent 


of Cedar Rapids, Ia., died of a heart 


attack. 


LEWIS H. REID, 55, of Clinton L. 
Booth Co. local agency of Glendale, 
Cal., died. 





JOSEPH SPERRER SR., 82, retired | 


local St. Louis agent, died of leukemia. 











Braerton, Simonton, Brown, 
Inc. 
740 Gas & Electric Building 


Denver 
Phone Acoma 2-4851 
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LESLIE EH. COOK 


INC. 


REINSURANCE 


TREATY 
FACULTATIVE 







SURPLUS LINES 


ALL FORMS 






EXCESS COVERS 


LESLIE EH. COOR 


INC. 


175 W. JACKSON BLVD. CHICAGO 4, ILL. 
WAbash 2-8783 















Underwriting 
Prompt Claims Handling 
Special Engineering Service 


The 
TRI-STATE GROUP 


Tri-State Insurance 
Company 


Midwestern Insurance 
Company 


Farmers and Merchants 
Insurance Company 


All 
MULTIPLE LINE 





Home Offices 


Tri-State Insurance Building 


Tulsa, Oklahoma 
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Accidents 
bi 
: 


Let’s make 1957 a safe-driving year. 

We hope that you, as insurance agents, will 
emphasize to your insureds the importance of 
this all-out, year-long effort, sponsored by 
the National Safety Council, to cut traffic 
accidents. 


Material for this 
campaign is available 
from: 

National Safety Council 
425 N. Michigan Ave. 
Chicago 11, Illinois 












GLo 
. YY e CASUALTY ° FIRE > MARINE « SURETY 
150 WILLIAM ST., NEW YORK 38, N.Y. 


ROYAL INSURANCE COMPANY, LTD. + THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD 
ROYAL INDEMNITY COMPANY + GLOBE INDEMNITY COMPANY - QUEEN INSURANCE COMPANY OF AMERICA 
WEWARK INSURANCE COMPANY - STAR INSURANCE COMPANY OF AMERICA - AMERICAN AND FOREIGN 
INSURANCE COMPANY’ * THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD. ~- THAMES 
& MERSEY MARINE INSURANCE COMPANY, LTD. = VIRGINIA FIRE & MARINE INSURANCE COMPANY 
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Company —_ * SECURITY-CONNECTICUT LIFE 


Founded 
1841 














ARE YOU GETTING YOUR SHARE 
... of the booming Automobile market ? 


The number of automobiles has doubled in the past ten years; so have the rates in most areas. 
Thus your share of the market has actually quadrupled. Are you writing four times the auto 
premiums that you wrote in 1947? 


© PLAN AUTOMOBILE INSURANCE 


was developed at the request of a great number of our agents, and after two years of market 

research; it has recently been approved in a majority of states. Within the framework of the tradi- 

tional American Agency System, the C.I. Plan emphasizes 

a six-months policy, automatically renewable, 
with ownership of renewals guaranteed 
by agency contract, 

billing through you or to your client, at your 


local agency service and know-how, 


broad protection via the new Family 
Automobile Policy, 


= bint a Company of proven option; 
P Wy ; A : a built-in bonus commission for profitable 
prompt and fair countrywide claim service— business, 
all at a truly competitive price—approximately and no “free” insurance, hence no wasted effort 
20% less than usual rates! on your part. 


Under the C.I. Plan, you delegate the profit-consuming detail to the Company, and can concentrate 
on your professional job of selling and servicing insurance accounts. To learn how the "C.I. Plan 
really means more Cash In Pocket for you, just use the coupon below for complete information 


without obligation. 


wy THE CONNECTICUT INDEMNITY COMPANY 


one of the SECURITY-CONNECHCUT SECURITY.CONNECTICUT INSURANCE COMPANIES, 
INSURANCE COMPANIES Research and Development Division NEW HAVEN 5, DEPT. 14H 


writing Multiple Lines including Life* C. I. PLAN AUTO INSURANCE 


Please send me, without cost or obligation, your complete Agents Kit for 











INSURANCE COMPANY, el (PLEASE PRINT OR TYPED 
INCORPORATED 1955 Agency 
Home Offices: NEW HAVEN Street or Bldg. 
Pacific Depts: 248 Battery St., 
SAN FRANCISCO City or Town 
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